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Sparks 


Strikers on Wane 
Sit-down Racketeers 
Murphy’s Move 
“Gasoline Age” 





By 
Chris Sinsabaugh 





OMEHOW or other I feel that 

the present strikes which in- 
volve the Chrysler units, Hudson, 
and Reo will be short-lived and 
that the companies involved are 
going to profit from the lessons 
taught by the General Motors’ 
unpleasantness. Due to Chrysler’s 
grim determination to force a de- 
cision by going to the courts and 
insisting on action and the nation- 
wide spread of the seven-year itch, 
which is my slang expression for 
the sit-down strike, labor has been 
forced into the open and put on 
the defensive. Already labor lead- 
ers like Homer Martin have been 
taken to whining that they did 
not order the sit-downs and in 
consequence, they have no author- 
ity to command the strikers to 
come out of the confiscated plants 
and return them to their legal 
owners. Therefore, the question 
arises, who is responsible? I’d ven- 
ture to opine it is not the strikers 
themselves who, like sheep, are 
obeying the whistle of some one 
who should be responsible. 

oa a ok 


ON TOP OF that labor must be 
getting red in the face because of 
this week’s expose in Detroit, 
which brings out that in most of 
the strikes that have been oc- 
curring in the capital of the motor 
industry, other than those which 
do not involve the automobile 
industry, the trouble has been 
started by professional strike-or- 
ganizers, men who are not em- 
ployed in the struck plants but of 
the racketeer order, brought into 
the picture because the so-called 
strikers themselves do not feel 
sufficiently aggrieved to raise all 
the hell we have been experiencing 
for the last couple of months. 
Smoked out in this manner, the 


(Continued on Page 21, Col. 1) 








The Top Ten 
PASSENGER CARS 


First Ten in Registrations 
as Reported in ADN Today. 
1937 1936 
Pos. Pos. 
1—95,230 69,157— 2 
2—71,529 87,170— 1 
3—62,521 40,959— 3 
19,7938— 4 
12,736— 6 
15,347— 5 
11,769— 7 
8,503— 8 
4,077—11 
4,788—10 













Make 


Ford 
Chev. 
Plym. 
Dodge 
Pont. 
Olds. 
Buick 
Huds* 









6—18,353 
7—17,727 
8—12,034 
9— 9,701 Pack. 
10— 9,276 Chrys. 
* Includes Terraplane. 
Total All Makes 
381,782 292,480 
' ain’ Total Registrations'to Date, 1937- 
‘a pages 20 and 21, ‘this! issue. } 
' i 
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CHRYSLER STRIKE AT CRISIS 


Code Laws Gain Favor 


ADN Poll Shows! 


Demand for Curb 
Of Used Car Loss 


DETROIT. — An almost 
unanimous demand for some 
form of trade practice con- 
trol legislation is indicated 
in the preliminary returns 
to the Automotive Daily News 
ballot published Mar. 13. 

While the returns to date are 
necessarily limited to an area 
within quick mailing distance of 
Detroit, the first three days of 
the past week brought 46 votes 
from 17 states. Strangely enough, 
dealers to date are voting 26 to 
15 in favor of revival of the old 
NRA. 

This tally is, of course, a mere 
flea bite as compared with the 
total dealerships, but the opinions 
expressed are so one-sided that 
the answer seems obvious. An- 


(Continued on Page 3, Col. 1) 


Beardsley Named 
Willys-Overland 
Sales Manager 





TOLEDO.—The appointment of 
Nelson A. Beardsley as general 
sales manager for Willys-Overland 
Motors, Inc., has 
been announced 
by David R. 
Wilson, presi- 
dent. Beardsley 
assumes his new 
duties immedi- 
ately. 

He comes to 
Willys - Overland 
from the Com- 
mercial Credit 
Co., Baltimore, 
Md., where he 
has been for the 
past three and one-half years as 
vice-president specializing in field 

(Continued on Page 3, Col. 2) 





N. A. Beardsley 


Mich. Bill Asks 
That Sit - Downs 
Be Made a Felony 


LANSING.—A bill introduced 
this week in the Michigan legis- 
lature asks that sit-down occu- 
pancy of working premises to 
made a felony. A companion bill 
sets penalties for refusal of either 
labor or management to negoti- 
ate in a labor dispute. 

The bills, drawn by Sen. Wil- 
liam Palmer, Flint, each call for 
@ maximum penalty of five years’ 





imprisonment or ‘$2,500) fine, or 
}beth, — PERE ae 
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DOWNTRODDEN WORKER? Louis (Whitey) Miller, top, had 
this picture taken at the inartistic Detroit police department studio 
when he was sent to jail for two and one-half to five years on a kid- 
napping charge. He was one of the principal organizers of the “spon- 
taneous” sit-down strike at Frank & Seders store in Detroit this week. 
Lower is another poor sit-downer Juluis Berzanski (photo Detroit 
police) arrested in 1930 for attempting to pass a worthless check. Re- 
leased on habeas corpus. Some other known sitters in current strikes 
were former members of the Purple Gang, police charge. 


Nation’s Labor Jig-Saw 
Gives Washington Jitters 


By WILLIAM ULLMAN 
WASHINGTON. — The anxiety, fiance of law at the Chrysler plant 


of the federal government over 
the alarming spread of sit-down 
strikes and particularly the de- 


Bradley Hicade | 
Hupp; Finance 
Plan Ready 


DETROIT.—Board of directors 
of the Hupp Motor Car Corp. has 
announced that Thomas Bradley 
has been named 
president of 
Hupp. 

Hupp started 
to build cars in 
1908. Bradley, 
new president of 
the corporation, 
has had experi- 
ence in the au- 
tomobile in- 
dustry dating 
back to 1911. At he 
various times he Thomas Bradley 
served with the 


Paige-Detroit Motor Car Co.,, and 
(Continued on Page 8, Col. 1) 








in Detroit, reached new heights as 
the week drew to a close. With 
President Roosevelt absent on his 
holiday in Georgia, the white 
house was silent but other high 
and responsible officials were un- 
restrained in their denunciation 
of the growing arrogance of the 
labor element now under the whip 
(Continued on Page 23, Col. 2) 


Labor Difficulty Spreading 


To Dealers in Michigan 


DETROIT. — Rumblings among 
retail labor groups, which so far 
have been blotted out by the deep- 
er overtones of the more spec- 
tacular factory disputes, are 
nevertheless rising to a serious 
crescendo. 

In Detroit the United Automo- 
bile Salesmen of America already 
has presented its demand to the 
state dealer organization, and 
these. demands are also under- 
stood to be backed by the threat 


‘of strike not only among sales- 





































CWS 


Judge Demands 
Sitters’ Arrest on 


Contempt Charge 





Earlier Injunction Is Ig- 
nored; Action Rests 
With Murphy 


By WILLIAM C. CALLAHAN 


DETROIT.—Moving dog- 
gedly toward labor’s king 
row, the siezed Chrysler 
plants, forces of law and 


order gained another vic- 
tory Friday through the issuance 
of a warrant demanding the ar- 
rest of all sit-downers and their 
less reclining leaders for failure 
to obey an injunction issued 
Wednesday. The legalistic queen 
movement by Chrysler attorneys 
sent labor’s-knights scurrying to 
cover. Gov. Murphy predicts early 
peace. 
Just how quickly the arrests 
can be effected under the order 
of Judge Allan Campbell is still 
a question. That Sheriff Wilcox’s 
forces are palpably inadequate to 
cope with the situation is a fore- 
gone conclusion. On this basis 
that enforcement of the writ will 
(Continued on Page 2, Col. 1) 


Miller Is Elected 
Vice - President 


Of Graham-Paige 


DETROIT.—Linwood A. Miller, 
former president of Willys-Over- 
land, has been elected vice-presi- 
dent of Graham- 
Paige Motor 
Corp., and has 
assumed full 
charge of do- 
mestic sales, 
merchan- 
dising and serv- 
ice, according to 
Robert C. Gra- 
ham, executive 
vice - president. 
Miller has long Se 
been identified jy, A, Miller 
with the auto- 
mobile industry, although for the 
past two or three years he had 
been identified with other in- 
terests. 


men but shopmen as well. 

While no definite action has 
been taken by either side, is it un- 
derstood that a meeting of the 
interested association members 
will be called next week to de- 
velop a program for procedure, 
Demands by the union are in 
many cases not at variance with 
trade practice ideas which already 
have found favor with dealers 
themselves, 

Under the terms, Sunday. open 
' (Continued on Page 23, Col. 1) 


be thrown directly into the lap of 
Gov. Frank Murphy. Labor leaders 
already have expressed their un- 
willingness to order their men out 
of the barricaded plants. 

None questions, however, the 
sincerity of the statement issued 
this week by the governor that 
this lawlessness must end and end 
now. His words wiped aside any 
feeling that he is not aware of his 
duties to the people of the state 
in maintaining the dignity of the 
courts and obeyance of existing 
law. For this reason it is felt the 
latest court edict will be enforced 
as quickly as machinery for car- 
rying it into action with the least 
possible disorder can be mustered. 
Observers here look for little if 
any action before the early part 
of next week. 

Meanwhile public indignation at 
the result of police findings that 
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Chrysler Strike Hits Crisis; Judge Orders Arrests } 


Action Rests With M urphy; 
Hudson, Reo Disputes Quiet 


(Continued from Page 1) 


move was made on the basis that 
such stories might prejudice sit- 
ters-in against the union leader- 
ship. 

That the task of evacuating the 
Chrysler plants will not be an easy 
one is generally admitted. Some 
6,000 workers are said to be sit- 
ting-in and in past demonstra- 
tions the union has been able to 
muster an additional several thou- 
sand to strengthen picket lines 
outside the plants. Strikers have 
barricaded all entrances to the, 
plant, and ammunition in the 
form of bolts, parts and castings 
have been arranged convenient to 
the defenders’ hand. To carry out 
his anti-bloodshed policy Governor 
Murphy must marshall an over- 
whelming force and even at that 
the situation holds plenty of 
menace. 

It is generally felt that the pres- 





Labor Situation 


CHRYSLER—A writ ordering the arrest of 6,000 strikers and 
union leaders, individually, to answer personally for their mis- 
conduct was issued Friday by Judge Allan Campbell following 
the refusal of sit-downers to obey his injunction order issued 


Wednesday at the behest 


of Chrysler attorneys. The second 
writ is returnable immediately. 


Sheriff Wilcox appealed to 


Gov. Murphy for aid in enforcing the order. Labor refuses to 


move. 


* + 


* 


HUDSON AND REO—Negotiations remained at a standstill 
in both these plants with no progress expected until final action 


is taken in the Chrysler dispute. 
* * 


* 


GENERAL MOTORS—A brief-lived sit-down occurred in the 
Fisher Body plant No. 1 late this week. Settlement was made 
quickly. Union leaders disclaimed responsibility for the action, 
although workers declared they were ordered to strike. 

* * * 


GENERAL — Gov. Murphy this week declared that sit- 


down strikes would no longer be tolerated in Michigan. 


The 


Governor pointed out that seizure of property bordered on ban- 
ditry and jeopardized the freedom of the workers as well as the 
rights of property owners. He indicated that he would use force 
if necessary to maintain the law and uphold the dignity of the 


courts. 





many sit-downers in Detroit are 
not employes in the plants af- 
fected, and in addition, that some 
of the leaders already bear scars 
of previous encounters with the 
law, has done much to explode 
the claims of “spontaneous 
strikes” which the unions have 
represented them as being. In one 
case out of 11 sit-downers only 
one was found to have been an 
employe at the time the strike 
was called and two of the group 
had definite police records. 


That this exposure has caused 
considerable chagrin among labor 
leaders is indicated by the fact 
that newsboys previously permit- 
ted to sell papers to the sit-down- 
ers at the struck Hudson Motor 
Car Co. plants, were barred from 
peddling the papers carrying ac- 
counts of the past criminal rec- 
ords of the labor agitators nabbed 
at the Frank & Seder store. The 


New Steel Pact 
Outlaws Strikes 


PITTSBURGH. — Providing for 
the settlement of all labor dis- 
putes without resort to strikes, 
a contract was signed here Thurs- 
day by John L. Lewis’ steel union 
and five subsidiaries of the United 
States Steel Corp. 

At a conference between steel 
officials and Philip Murray, chair- 
man of the Steel Workers Organ- 
izing Committee, agreements were 
entered into involving 180,000 men. 

The signing of the contract 
completed an agreement signed 
last Mar. 2 by Benjamin F. Fair- 
less, Carnegie-Illinois Corp. head, 
in which the union was recognized 
as sole bargaining authority for 
its membership. 


ent position of the striking em- 
ployes is much less vulnerable 
than was the case in the early 
days of the General Motors strike. 
Nevertheless, Gov. Murphy has 
declared that if his efforts to 
clear the plants peacefully does 
not bring results he is prepared to 
resort to force. This was indicated 
clearly in the excerpts from his 
address before a citizens commit- 
tee called in an attempt to find 
some solution to the problem. The 
governor said: 

“When the authority of govern- 
mental agencies is continually 
flouted or defied, confidence in 
government is impaired, and out- 
raged citizens prepare to take the 
law into their own hands; demo- 
cratic rule is endangered, and the 
way is prepared for the rule of 
mobs or dictators. 

“It should not be forgotten that 
personal liberty will be of little 
value to our people if the author- 
ity and integrity of our courts are 
not preserved and property rights 
are not protected. 

“While I have consistently coun- 
seled resort to conference and ne- 
gotiation, and sought to avoid the 
use of force, there is obviously 
a limit to this policy, if orderly 
government, as we know it here, 
is to go on. 

“The Governor and other police 
officials have a sworn duty to per- 
form in behalf of the people of 
this State, and they have no alter- 
native but to perform it with all 
necessary vigor.” 

Meanwhile negotiations between 
union representatives and officials 
of the Chrysler, Hudson and Reo 
companies seem all to break on 
unyielding demand of the United 
Automobile Workers for recogni- 
tion as the sole bargaining agency 
for all employes -in each of the 


(Continued on Page 17, Col. 4) 


Dealers Hear Chevrolet Sales Program 





NEW CAR SALES PROGRAMS were studied this week by dealers representing Chevrolet’s nine 
regions, who met with W. E. Holler, general sales manager, and other Chevrolet officials. Representing 
dealers are, left to right; front row: B. E. Armstrong, Memphis; G. P. Kuykendall, Lubbock, Tex.; C. H. 
Eldridge, Madison, Minn.; T. D. Gibb, East Orange, N. J.; R. E. Lyon, Cleveland. Rear row: A. K. 
Dement, Birmingham, Ala.; M. J. Sopp, Huntington Park, Calif.; Cc. 


B. Chase, Worcester, Mass. 


DETROIT—Two separate 
groups of Chevrolet dealers met 
in Detroit this week to discuss a 
sales program on both new and 
used cars with W. E. Holler, gen- 
eral sales manager of Chevrolet, 
and other officials. 


The first group, representing 
other dealers in each of nine re- 
gions throughout the United 
States, met last Tuesday with Mr. 
Holler, H. D. Hatch, and Felix 
Doran jr., assistant general sales 
manager in charge of new car 
sales in the East and West re- 
spectively, to discuss the new car 
and truck program. The second 
group, consisting likewise of one 
dealer representing others from 


each region, discussed the used 
car program with Holler, W. G. 
Lewellen, and T. H. Keating, as- 
sistant general sales manager in 
charge of used car sales in the 
west and in the east, respectively. 
Their meeting was held on 
Wednesday. 


The new car group included 
R. E. Lyon, Cleveland; T. D. Gibb, 
East Orange, N. J.; H. B. Chase, 
Worcester, Mass.; C. W. Hoffman, 
Hagerstown, Md.; A. K. Dement, 
Birmingham, Ala.; C. H. Eldridge, 
Madison, Minn.; B. E. Armstrong, 
Memphis, Tenn.; G. P. Kuyken- 
dall, Lubbock, Tex., and M. J. 
Sopp, Huntington Park, Cal. 

The used car group included 


W. Hoffman, Hagerstown, Md.; H. 


Harry A. Smith, Elkins, W. Va.; 
William MacFarlane, Philadel- 
phia; E. T. Dunham, Newton, 
Mass.; C. A. Dailey, Erie, Pa; 
J. E. Miller, Greensboro, N. C.; 
John L. Hart, Spencer, Iowa; 
W. M. Robertson, Joplin, Mo.; 
H. R. Crumley, Shreveport, La., 
and Don Gilmore, San Francisco. 


In each case, the men attend- 
ing the meetings will hold similar 
discussion group meetings in their 
home regions upon their return. 
This week’s sessions were the 
second held this year in a series 
which will bring dealers from all 
sections of the country to Detroit 
each month in Mr. Holler’s pro- 
gram of dealer co-operation. 


USED CAR MERCHANDISING PLANS were discussed this week by Chevrolet officials with these 
dealers, representing other dealers in each of Chevrolet nine regions. Dealers shown are, left to right, 
front row: J. E. Miller, Greensboro, N. C.; W. M. Robertson, Joplin, Miss.; Don Gilmore, San Francisco; 
C. A. Dailey, Erie, Pa.; William MacFarlane, Philadelphia. Rear row: H. R. Crumley, Shreveport, La.; 
John L. Hart, Spencer, Ia.; Harry A. Smith, Elkins, W. Va., and E. T. Dunham, Newton, Mass, 


U.S. Chamber Denounces 


Condonement of Sit-Downs 


WASHINGTON.—The board of 
directors of the United States 
chamber of commerce meeting 
here on Friday denounced sit- 
down strikes in unrestrained lan- 
guage and called upon all cham- 
ber members to support officials 
in performance of their sworn 
obligation to preserve law and 
order. No specific strike was 
mentioned but the circumstances 
indicated that the situation at the 
Detroit plants of Chrysler impelled 
the directors’ action. 


Their resolution reads: 

“No form of bargaining which 
includes, as a preliminary or as 
any other incident, the forcible 
seizure and occupation of prop- 
erty by ‘sit-down strikers’ is con- 
sistent with the principles to 
which the chamber of commerce 
is committed in upholding the 
rights of workers. Exclusion by 
such means of other workers from 
their right and opportunity to 
work is a most serious aggrava- 
tion of these acts of lawlessness. 


it does not endanger the public 
interest or impose upon others in- 
tolerable hardship, is fundamental. 
The right to the possession of 
property by its owners, free of 
trespassers, is equally funda- 
mental. 

“It is the manifest obligation of 
government to protect all of these 
rights, by every lawful means, in 
the interest not only of the em- 
ployer and of the employe but of 
the public as well. 

“We call upon our members to 
lena every possible support and 
encouragement to all government 
officials, everywhere in perform- 
ing their sworn obligation to pre- 
serve law and order.” 


Salesman’s License 


TRENTON, N. J.—Members of the 
New Jersey Assn. of Retail Automo- 
bile Salesmen met at the Hotel 
Hildebrecht here Mar. 18 to plan 
lobby pressure for a bill now before 
the state legislature which would re- 
quire licensing by the state of all 


“The right to strike, so long asj| automobile salesmen. 


Dealers Organize 
Louisiana Assn. 


ALEXANDRIA, La.—The 
Louisiana Automobile Dealers’ 
Assn. was formally organized at a 
meeting of automobile men held 
in the city hall here Thursday 
when a board of directors was 
chosen and an executive commit- 
tee of five named. J. W. Roby, 
temporary chairman, presided. 


The executive committee named 
comprised T. L. Huber, Lake 
Charles, chairman; W. Morton 
Evans, vice-chairman, and Jack 
Rogers, Monroe; I. R. Collard,- 
New Orleans, and P. E. Furlow, 
Shreveport. 


Directors selected were E. A. 
Stephens, Irving R. Collard, G. S. 
Cobb and A. Nastasi, all of New 
Orleans; Mrs. Drexler, Thibo- 
daux; Dan Oliver, Lafayette; 
Furlow, Pat Hawkins, Bossier 
City; L. P. Milner and Rogers, 
Monroe; Evans and Lawrence 
Mann, of Baton Rouge; Huber, 
Lake Charles; Carl Meyer, Crow- 
ley, G. W. Pierce and A. F. Lan- 
ier, Alexandria. 





swers to the ballot questions to 

date are: 

1 Do you think something defi- 
nite should be done to control 

used car losses? YES—43. NO—1. 


S Do you think this can be ac- 
complished through confer- 
ences with factory executives? 
YES—15. NO—25. 
3 Do you favor state or federal 
fair trade practice laws to 
control used car appraisals and 
allowances? STATE—19. FED- 
ERAL—28. 
4, Do you favor some such leg- 
islation as the Wisconsin 
licensing law which licenses deal- 
ers, salesmen and finance com- 
panies and whose purpose is to 
protect the retail buyer? YES—=30. 
NO—7. 
5 Do you favor revival of the 
old NRA? YES—25. NO—15. 
These votes very obviously in- 
dicate that dealers feel that the 
used car problem has got out of 
their control. They believe that 
factories either cannot or will not 
co-operate with them in helping 
control the bad practices. 


Further, while votes for state 
or federal control are somewhat 
confusing since many dealers ex- 
pressed the opinion that dual 
control might be advisable, the 
preponderance of sentiment seems 
to favor a federal law. That deal- 
ers are quite conversant with the 
terms of the Wisconsin licensing 
law and favor a type of legisla- 
tion similar to it, is shown by the 
30 to seven vote in its favor. Nine 
dealers, however, declared they 
were not familiar with its terms. 


In view of the castigation that 
the “little ol’ lady NRA” suffered 
during the brief reign on this 
hemisphere, the vote to resusi- 
tate her at this time is nothing 
short of astounding. This picture 
may change, however, as addi- 


Bradley Heads 
Hupp; Finance 
Plan Ready 


(Continued from Page 1) 


Graham-Paige Motors Corp. in 
executive capacities. Announce- 
ment regarding other officials of 
the company is expected within 
the near future. 


Special meeting of the stock- 
holders of the corporation, a Vir- 
ginia corporation, will be held at 
Richmond, Va., Wednesday, Apr. 
7, to consider a proposal to re- 
duce the par value of the 2,000,000 
skares of authorized common 
stock from $10 a share to $1 a 
share, and to change the issued 
and outstanding shares of present 
common stock, $10 par value, into 
shares of new common stock, $1 
par value, on the basis of one 
share of new common stock for 
each two shares of present com- 
mon stock. 

If the plan is approved, the cor- 
poration would offer its stock- 
holders the right to subscribe pro 
rata for sufficient shares of new 
common stock to raise approxi- 
mately $2,600,000. to be used to 
pay certain obligations, to pur- 
chase additional equipment and 
for working capital. The proceeds 
of such offering to stockholders, or 
from the underwriters it is 
claimed, will enable the corpora- 
tion to resume the manufacture 
and sale of Hupp automobiles. 


Association Formed 


JACKSONVILLE, Fla. — Local 
service station owners and operators 
met here last week to organize the 
Service Stations Credit and Sécurity 
Assn. The organization would set uni- 
form prices for services and prod- 
ucts in keeping with fair trade 
practices. 
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Dealers Vote for Fair Trade Control Legislation 


Revival of NRA Favored 
Also, ADN Poll Reveals 


(Continued from Page 1) 


tional ballots are received, but 
the five to three ratio of the pres- 
ent poll gives NRA a good edge 
for the lead. 


State votes to date have been 
received in the following order: 
Ohio, eight; Pennsylvania, seven; 
New York, five; Indiana, four; 
Illinois, three; Virginia, three; 
Georgia, Maryland, Missouri, Ten- 
nessee and North Carolina two 
each; Maine, Florida, Michigan, 
Massachusetts, Minnesota and 
New Jersey, one each. 


Comments of voters for and 
against the fair trade practice 
laws form an interesting part of 
the present story. They indicate 
clearly that dealers are not rush- 
ing blindly into something about 
which they know little, but have 
given deep thought to the prob- 
iems which beset their business. 
It is with this thought in mind 
that ADN invites other readers 
to express their views in greater 
detail than the ballot limitations 
permit. Send a letter with your 
filleu in ballot. 


A reader in Missouri gives a 
most intelligent picture of the 
situation as he views it. He has 
requested that his name be with- 
held, which unfortunately de- 
prives him of the credit which 
we feel his contribution deserves. 
His letter follows: 


“Attached is our ballot regard- 
ing fair trade practices and used 
car control. Although you did not 
ask for any comment we are tak- 
ing the liberty of expressing our 
opinions which can not be con- 
veyed with a ‘Yes’ or ‘No’. 


“Your question No. 1—Do you 
think something definite should 
be done to control used car 
losses? 


“Our vote was ‘Yes’ 
following reasons: 


A “To enable automobile dealers 
to increase wages and com- 
missions to salesmen and me- 
chanics, as in our opinion these 
workers are the most poorly paid 
of any employes engaged in a 
comparable work. 
B “To enable automobile dealers 
to make a more adequate re- 
turn on their investments com- 
mensurate with the risks and ef- 
fort required in this business. 
» “To restore public confidence 
that we are engaging in a 
legitimate business and that we 
will not buy business. Their re- 
spect for our business will in- 
crease if they are assured that 
they get “as good a deal” as other 
purchasers. It is essential that 
we treat our customers alike. 
“Your question No. 2—Do you 
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for the 


Beardsley Named 
Willys-Overland 
Sales Manager 


(Continued from Page 1) 
force organization among automo- 
bile dealers. 

Previous to his association with 
the finance corporation, Beardsley 
was for 17 years’ prominently 
identified with the Willys-Over- 
land Co., coming to the organiza- 
tion in 1915 as_ special sales 
representative. 

In 1916 he was sent to Buffalo 
as branch manager where he re- 
mained until 1926 when he was 
appointed branch manager at 
Philadelphia. 

In 1928 he was further advanced 
to regional manager eastern di- 
vision. In 1929 general sales man- 
ager of the Willys-Knight division. 
In 1930 general sales manager 
eastern division. In 1931 he was 
made general sales manager for 
the factory, a position which he 
occupied for two years... 
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A NEW STATION WAGON has been added to the Terraplane commercial car line. Built on a 117- 
inch wheelbase, the car is capable of carrying eight passengers or can be used exclusively for light 
truck duty. The overall length is 196% inches, and the Electric Hand gear shift is optional equipment. 


‘Organize, Sokolsky Warns 


Dealers at AMA Banquet 


By JOHN BAUERSFELD 


Flint Judge Raps 
Gov.’s Handling 
Of Labor Dispute 


IONIA, Mich.— Declaring that 
communists had a part in the 
Flint automobile strike, Judge 
Paul V. Gadola, who wrote an 
eviction injunction against the 
Flint sit-downers, attacked Gov. 
Murphy’s methods of dealing with 
strikers, in a speech here last 
week, 


“The failure of the constituted 
authority to break up the Flint 
situation at the time injunctions 
were served,” Judge Gadola said, 
“paved the way for a nation-wide 
plague of similar strikes and dis- 
orders. 


“No one has a quarrel with 
labor, but we do object to the 
methods used, and labor’s leader- 
ship in the strikes. Ninety-nine 
per cent of the Flint workers did 
not sympathize with the strike 
leadership.” 


Commenting on the establish- 
ment of a General Motors branch 
plant here, Judge Gadola said: 
“A General Motors town is a 
mighty good place in which to 
live.” 


Nash Shipments 
Of 27,371 Cars 
Is 170% Over °36 


KENOSHA.—Nash shipments in 
the first three months of the 1937 
fiscal year were more than 170 
per cent greater than for the cor- 
responding period in 1936, it was 
announced today by C. H. Bliss, 
vice-president of sales of the Nash 
Motors division of the Nash Kel- 
vinator Corp. In that period 
27,371 cars have been shipped to 
dealers throughout the world, 
Bliss said, as against 10,016 in the 
first quarter of the 1936 fiscal 
year. 


Studebaker Feb. Truck 


Exports Best in History 


SOUTH BEND.—Shipments of 
trucks in February by the Stude- 
baker Export Corp. were the 
largest of any month in its his- 
tory, exceeding by 14 per cent the 
volume exported in October, 1935, 
the next largest month. 

February truck exports bettered 
those of February, 1936, by 63.7 
per cent, according to figures re- 
leased from the office of Arvid 
L. Frank, president. 


Show Date Set 


WARRENTON, N. C.— Warren- 
ton’s. automobile show, sponsored by 
the Lions’ Club, will open. Mar. 20. 


NEW YORK.—Over 500 auto- 
mobile dealers of the metropolitan 
area sat down Tuesday night— 
that is, sat down to a banquet 
sponsored by the Automobile 
Merchants’ Assn. of New York at 
the Hotel Commodore. 


While the labor situation in the 
industry was the general topic 
of conversation the gaiety and 
cheerfulness of the gathering off- 
set any under-current of feeling 
that they are experiencing in 
their business due to the strikes. 


The program arranged by the 
association was entertaining and 
instructive. Lee J. Eastman, toast- 
master, introduced the speakers 
for the evening and presented D. 
C. Fenner, the retiring president, 
with a watch, a gift from the 
members for his fine work dur- 
ing his term of office. 


The speakers were G. E. Sokol- 
sky, feature writer, world traveler 
and commentator, and Walter O. 
Kelly, stage, screen and radio 
entertainer, who is better known 
throughout the world for his 
characterization of the “Virginia 
Judge.” 

Sokolsky’s topic was “Shall the 
Minority Govern?” In discussing 
the strike situation he said, “The 
labor situation in this country to- 
day is the most serious problem 
that we all face, because it has 
net only become political, it not 
only involves the question of 
private property, but it is also 
moving in a direction which will 
lower our standard of living. And 
you, as dealers in a high standard 
of living commodity, you who as 


men whose very livelihood de- 
pends upon the maintenance of a 
high standard of living in this 
country, have got to understand 
your problem. If you fail to under- 
stand your problem, you are go- 
ing to ruin your businesses. We 
can’t have a depression in 1938 
We can’t afford it. You have to 
apply ordinary laws of economics 
to crises, if you are to protect 
your companies. 


“You must organize to protect 
your own business against these 
destructive efforts, particularly 
now when you have a chance to 
retreive yourself from the cost of 
panic, of the depression, and if 
you take my word for it—the cost 
of recovery. 

“It is a matter of record,” con- 
tinued Sokolsky, “that there are 
17,000 General Motors dealers in 
9,100 cities and towns. These deal- 
ers employ 128,000 men and 
women. During the strike, those 
dealers lost $35,000,000 in over- 
head and probable sales. I don’t 
know what other dealers have al- 
ready lost. If the strike lasts as 
we expect these strikes to last 
right through the present season, 
the losses to the American motor 
ear dealer will amount to close to 
$100,000,000. 

“The automotive industry pays 
higher wages, provides the best 
hours and the best working con- 
ditions of any industry in the 
United States, and better working 
conditions than can be found any- 
where in the world, in any in- 
dustry.” 


VOTE TODAY 


PLEASE CHECK YOUR ANSWERS TO THE QUESTIONS 
BELOW AND MAIL BALLOT TO AUTOMOTIVE DAILY 


NEWS, 527 


NEW CENTER BLDG., 


DETROIT, MICH. 


1—Do you think something definite should be done to control 


used car losses? Yes [_] 


No 7] 


2—Do you think this can be accomplished through confer- 


ence with factory executives? Yes (] 


No [] 


3—Do you favor a State or Federal Fair Trade Practice Law 
to control used car appraisals and allowances? State [] 


Federal [) 


4—Do you favor some such legislation as the Wisconsin 
Licensing Law, which licenses dealers, salesmen and 
finance companies, and whose purpose is to protect the 


retail buyer? Yes [] 


No [] 
5—Do you favor revival of old NRA? Yes () 


No [J 


(Name and address not essential) 
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One sacred pledge we make our friends here 
and now. This publication, God willing and so 
long as it is in our charge, will never champion 
the cause of any individual or any corporation 
which is not for the best interests of the automo- 
tive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the upbuilding of the 
industry it is pledged to serve, Wholly throu, h 
the dissemination of NEWS which is timely, 
authentic and of value—(ADN 6-10-1933) 
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Injunction vs. Invasion 


OV. MURPHY, whose patience in handling the labor 
situation in Michigan has been carried to the point of 
procrastination, announced this week that sit-down tac- 
tics can no longer be countenanced in the state. The 
governor’s statement is an able analysis of every citizen 8 
responsibilities in the present crisis. It is eminently fair 
to both sides and to the public and carries a finality we 
hope will not be taken lightly. Criticism of it, if any, 
must be confined to the fact that the statement would 
have been no less true, and probably much more effective, 
several weeks ago. 

On the other hand, if the governor has gained anything 
by his forbearance, it should be the loyalty and support 
of labor leaders and their followers. Now that he has 
made his position clear his utterance this week is both a 
plea for that loyalty and support—and a warning. —_ 

That labor is not likely to pay its debt in kind is indi- 
cated by the refusal of UAW leaders to participate in the 
governor’s peace conferences. It has had no “invitation 
from the President” to take part. It is standing by its 
guns on the charge that Chrysler Corp. has broken the 
law by its alleged failure to abide by the terms of the 
Wagner bill. It, therefore, asks why injunctions cannot 
work both ways. We would like to point out that UAW 
made no legal efforts to force the Chrysler Corp. to 
“abide by the law.” Chrysler, on the other hand, has 
confined its moves strictly to the courts. It has obtained 
an injunction demanding the return of its plants. 

Labor, for its part, decided to go outside the court and 
enforce its “rights” by seizure. Thus while Chrysler is 





By George M. Slocum 


SIT-DOWN Probably I would 
STRIKES ARE be considered dis- | } 


loyal to the An- 
cient Order of 
Eternal Optimists, of which I am 
reputedly a life-long member, if 
I did not make the best of the op- 
portunity which this column gives 
me. Even a few of us have slipped 
dangerously near the abyss of 
dispair at one time or another 
during the past few weeks. It 
took a lot of courage, for us to 
face the facts that we were see- 
ing something that looked a lot 
like our mental picture of what 
happened in Russia, Germany and 
Italy without~ getting the idea, 
that maybe after-all, IT COULD 
HAPPEN HERE! 
*- *+ & 

THIS “SIT-DOWN” theory was 
just as new to us as it was un- 
American. The idea that you 
could possess anything the other 
fellow had simply by squatting 
on it was too fantastic to give 
credance to. The “poor benighted 
Hindoos” and other foreigners 
might tolerate such tactics, but it 
could not happen here. Well, it 
is all too recent history and in 
fact the final chapters are being 
written as I write this, but I am 
willing to stick my own neck out 
far enough, to predict that the 
“sit-down hysteria of 1937” will 
soon be only the memory of a 
bad dream to most of us. The 
crest of the flood has been passed. 
The time-tried, dependable old 
pendulum of public opinion has 
definitely started to swing the 
other way. 


SLIPPING 


* * € 


IT TOOK quite awhile to bring 
the facts to the surface. There 
have been rumors around Detroit 
for several weeks that thugs were 
being imported for the sole pur- 
pose of fomenting labor unrest. 
That the so-called racket gangs 
had found a new and highly prof- 
itable game to play with stakes 
higher than any they had reached 
for since prohibition days. Now 
the facts are coming to the sur- 
face. Even the sincere well-wish- 
ers of the unions are amazed to 
find that hoodlums were the in- 
stigators of many of the threat- 
ened riots. The local police and 
the newspapers are hot on trails 
so slimy that the mere publication 
of the facts is changing any pos- 
sible sympathy which the general 
public may have had towards the 
sit-down strikers. 

” oe oe 

PUBLIC OPINION in America 

means majority rule. It means 





carrying on its fight by injunction labor prefers to win by 
invasion. The side the governor must support in this 
case is quite obvious. The stakes are too high to permit 
the governor to temporize further. It is rule by legal 
process and injunction which is law, or rule by invasion 
and insurrection, which is no law. 


Retail Rumblings 


"THAT labor unrest in the automotive industry is not 
confined to the manufacturing end is indicated by the 
spread of demands by salesmen and others upon dealers. 
During the past week the Michigan Automotive Trades 
Assn. has been asked to represent its members in dealing 
with labor and a similar action was forecast in Cleveland 
the previous week when a salesmen’s union was formed. 

We are now coming into the best selling season of the 
year. A salesmen’s strike would be disastrous to the in- 
dustry as a whole and the salesman themselves. We 
sincerely counsel all dealers to make a straightforward 
effort to learn what grievances salesmen have and what 
steps will be needed to adjust them. 


Reviving NRA 


V OTING in the ADN fair trade practice law plebescite 

this week dealers have expressed an unexpected will- 
ingness to revive the old NRA just as it was in 1934. 
Only about 10 per cent of the dealers in the country need 
legislation of this sort to control them; the others need it 
to protect them. That some controlling legislation is 

_, definitely on the way seems a foregone conclusion. Just 

j., What paths this legislation will follow will depend entirely 
upon how clearly yoii make your wishes known. ' 


that what the people want they 
are going to get, hell or high 
water to the contrary. Public 
opinion for example, had been fed 
for years on the propaganda that 
the men who worked on mass 
production lines in our industry 
“were driven like slaves” by the 
“speed-up methods” yet a guide 
who has shown literally tens of 
thousands of visitors through the 
Rouge plant once told me that 
the most common comment he 
receives from departing guests is 
“I'd like to haye a job in this 
plant!” But the public believed 
the “speed-up” story. It were 
quick too, to believe that the cor- 
poration management would not 
talk to labor. A complete myth, 
as anyone knows who has seen 
the elaborate systems set up for 
no other purpose than to catch 
and remedy the myriad problems 
in which the individual laborers 
are involved. 
* * © 

SO, I THINK, it came about 
that public opinion was rather 
on the side of the men who work 
in the plants when this present 
unrest started. It had no sym- 
pathy for the sit-down formula, 
but it was too new to receive 
their full support or condemna- 
tion. They, the great general pub- 
lic, simply did not have the facts 
—BUT, now they are coming out! 
Every day the facts come forth in 
(Continued on Page 7, Col. 1) 
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Spring Showers 





In This 


The views 


expressed in this 
and do not necessarily coinci 





be observed upon request. 


Merit 

We wish to express our appre- 
ciation to you for your commu- 
nication of Feb. 25, with which 
was enclosed a copy of your issue 
of Wednesday, Feb. 10. 

Allow us to congratulate you on 
the effectiveness and usefulness of 
your very comprehensive and very 
up-to-date Automotive Daily 
News. We appreciate merit when 
we see it—and we think we have 
seen it this time.—Richard L. 
Evans, managing editor, The Im- 
provement Era, Salt Lake City. 


Tax Reductions 

Among the tax reduction fea- 
tures of the budget of the Pro- 
vincial Government of Ontario 





APRIL 
15-16—Cleveland. National Petroleum Assn. 
34th Semi-annual Meeting. Cleveland 


Hotel. 
15-16—Baltimore. SAE Regional Transporta- 
tion and Maintenance meeting. 
17-26—Zagreb, Yugoslavia. Maintenance Show. 


19-24—London, England. International Assn. 
for Testing Materials. Second Interna- 
tional Congress. 

21-23—Peoria, 111. SAE National Tractor meet- 
ing, Pere Marquette Hotel. 

24-28—Chicago. Illinois Automotive Assn. 
Fourth annual automotive exhibit. Navy 
Pier. 

MAY 


1-10—Poznan, Poland. Automobile Salon. 
2—Milwaukee, American fFoundrymen’s 
Assn. 41st annual convention and ex- 
position. Milwaukee Auditorium. 
4-9—White Sulphur Springs, W. Va. SAE 
Summer meeting, Greenbrier Hotel. 
7-10—Oslo, Norway. Automobile Salon. 
14-2i—Tulsa, Okla. International Petroleum 
Exposition. 
17-21—Detroit. American Society of Mechanical 
Engineers. Spring convention. 
20-23—-San Francisco, Secend annua] Automo- 


tive Maintenance show. Civic Audi- 
tortum. 
29-Sept. 6—Cleveland. 1937 Great Lakes Expo- 


sition. 


JUNE 
i- 3—Colorado Springs, Colo. American Pe- 
troleum Institute. Mid-year meeting. 


Broadmoor Hotel, 
13-286—Bordeaux, Fragce. Automobile Fair. 





is column are those of our readers 

with those of the editors. Readers 
are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 









Automobile “ 
; 14-21—Spri ingfeld, “ Mase | Automobile , Bhow. 
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presented by the Hon. Mitchell 
F. Hepburn, premier of Ontario, 
as provincial treasurer, those of 
most interest to motor vehicle 








owners and operators, the in- 
dustry and trade are: a 25 per 
cent reduction in the license fee 
of commercial motor vehicles and 
commercial trailers, and the fore- 
cast of a general flat downward 
revision in motor car license fees. 
The 25 per cent reduction men- 
tioned becomes effective with the 
new license year, starting next 
Nov. 1. With regard to the flat 
reduction of the license fees on 
passenger automobiles, the Pre- 
mier said that the amount of re- 
duction will be based on a com- 


(Continued on Page, 23, Col. 4) 


































Events 


21-24—Chicago. Automotive Engine Rebuilders’ 
Assn. 15th annual convention. 

28-July 2—New York. American Society for 
Testing Materials. 40th annual meeting 
and exhibit of testing apparatus and 
equipment. Waldorf-Astoria Hotel. 


OCTOBER 
7-9—Los Angeles. SAE National Aircraft 
Production meeting. 
7-17—Paris. Automobile Salon. 
14-23—London. Automobile Exposition. 
27-Nov. 3—New York. National Automobile 
Show. . 
28-Nov. 8—Milan, Italy. International Automo- 
bile Salon. 
Nov. 6—Buffalo, N. Y. Automobile Show. 
Nov. 6—Cincinnati. Automobile Show. 


NOVEMBER 

13—London. Commercial Automobile Show. 
12—Akron, 0. Automobile Show. 
13—Brooklyn. Automobile Show. 
13—Chicago. Automobile Show. 
13—Columbus, 0. Automobile Show. 
13—Detroit. Automobile Show. 
13—Kansas City, Mo. Automobile Show. 
13—Newark, N. J. Automobile Show. 
-13—Philadeiphia. Automobile Show. 
6-13—Pittsburgh. Automobile Show. 
6-13—Toronto. Automobile Show. 
12-20—Glasgow. Scottish International Aute- 

mobile Exposition. 
13-20—Baltimore. Automobile Show. 
13-20—Cieveland. Automobile Show. 
13-20—Jersey City, N. J. Automobile Show. 
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PORTSMEN have a word for horses who can 
take the bad breaks on the back stretch— 
and still come through to win. 


They call ’em “‘stayers.” 


Buick took its bad breaks a few weeks back. 
Production was rolling at the highest rate in all 
Buick history when lack of bodies shut the 
assembly line down tight. Orders on hand totaled 
some 15,000 cars—and we had no cars. 


Things looked bad. But we forgot to figure that 
this year’s Buick is a “‘stayer.” 


When the turmoil died down and we could pick 
up where we left off, we found we had not 15,000 
orders on hand— but nearly 
ata twice that number! 
BUICK DEALER 


It takes a great car to keep 

gS such a hold on the public! 

Te2iiahiaime it’s got to be a thoroughbred 
a A 


with its prospects through weeks of waiting 
while hopes of quick delivery fade! 


Buick stayed! And actually added new buyers! 
That’s why we say ‘‘Gangway for a thorough- 
bred!” 


We're going to town—and there’s still time for a 
few dealers who can appreciate the moral of 
this tale to get aboard and go along! The man 
to write to is W. F. Hufstader, Sales Manager, 
Buick Motor Division, General Motors Sales 
Corporation, Flint, Mich. 


LOWEST PRICE EVER ON A BUICK 4-DOOR SEDAN! 


The price on a Buick 4-door sedan is 
the lowest in all Buick history—and 
it buys longer wheelbase—greater 
power — valve-in-head thrift — 
straight-eight smoothness—roomier body 
—safety glass all around—bigger 


luggage compartment—and immeas- 
urably greater performance, comfort 
and style! Match delivered prices, 
and see what a buy Buick really is, 
compared to the average six outside 
the lowest price field. 


we %& GENERAL MOTORS TERMS TO SUIT YOUR PROSPECT’S LIKING *& * 


66 ¢ © ile |» 
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WHEN BETTER AUTOMOBILES ARE BUILT BUICK WILL BUILD THEM 








Service Sales Promotion 


Program 


FLINT.—In conjunction with a 
program covering general service 
activities for the future, Buick 
dealers are being urged to take 
advantage of the opportunity for 
increasing service sales by adopt- 
ing plans which will include a 
complete modernization of their 
lubrication departments. 


A suggested background set-up 
is favored. It follows the design 
of several already in effect in 
many dealerships. 

The company’s service sales 
promotional department has been 
behind the modernization pro- 
gram for some time, and instal- 
lations already made prove the 
effectiveness of the plan. Each 
dealership installation so far has 
shown increased business in lub- 
rication and big gains in general 
service work. Some gains in bus- 
iness have been as high as 60 per 
cent. 

With an active new and used 
car sales campaign in operation 
at present, indicating the greatest 
sales volume in Buick history, 
the possibility of further sales 
is dependent upon car owner 
contacts. In the service sales pro- 
motion campaign, the value of 
proper lubrication of cars is 


Buick Employs 
17,500 As Orders 
Attain Heights 


FLINT.—Employment at _ the 
Buick division of General Motors 
has been increased to a peak of 
17,500 in preparation for a period 
of production that will set an 
all-time high for the division, it 
was announced by Harlow H. 
Curtice, president. 

Notwithstanding labor unrest 
prevalent in many sections of the 
country, Curtice cited evidence of 
a heavy demand for all commodi- 
ties which he said will carry au- 
tomobile sales to unprecedent pro- 
portions. 

Predicting that production and 
sales of Buick motor cars will 
establish all-time high records 
during the next 60 days, the ex- 
ecutive said he believed the pres- 








ent high rate of employment will 
be sustained for some time to 
come. 

“During the first 10 days of 
March,” he said, “Buick delivered 
5,418 cars at retail in the United 
States compared with 3,237 in the 
corresponding period a year ago, 
and 1,791 the first 10 days of Feb- 
ruary. Not since 1926 and 1927 
have deliveries attained this 
figure. 

“The most encouraging phase 
of the present outlook is the in- 
crease of dealers’ new car stocks 
from 13,074 cars a month ago, to 
15,848 at present. 

“Retail orders in the hands of 
our dealers jumped from 14,851 
a month ago to 18,684, while cars 
were being delivered to dealers 
at an increasing rate. Wholesale 
orders at the factory were 36,057.” 

With production averaging 
nearly 1,200 cars a day, Buick’s 
output for the current week was 
5,980, compared with 5,563 the 
previous week, Curtice said. He 


expected the factory to reach an’! 


all-time high average daily pro- 
duction during the next few 
weeks. 


New Fuel Tax Rejected 


By Wisconsin Assembly 

MADISON.—The Franzkowiak 
bill, providing for a gasoline tax 
increase of one cent a gallon, has 
been rejected by the state assem- 
bly. 

The bill called for a five-cent 
tax, and to offset this increase the 


license fee of $1 per cylinder. 


Given Impetus 


shown as being the ideal car 
owner contact and that the own- 
er, while waiting for his car, can 
easily be interested in a new car 
and a demonstration. Reports 
from dealers indicate that the 
lubrication is the first step in 
securing increased business. 


The Buick lubrication back- 
ground panels are similar to those 
for other General Motors Corp. 
units, with the exception that the 
color effects are more striking 
and create an increased car 
owner interest. The equipment 
has special racks for the various 
guns and hoses, and the storage 
tanks for the lubricants are in 
any color optional with the dealer. 
The Buick service insignia is 
larger than the average, and the 
dealers’ names may be placed any 
where on the top panels or in 
the panels themselves. 

While the plans are not yet 
complete, it is understood that 
Buick may hold special dealers 
meetings in various sections of 
the country for the purpose of 
showing results obtained by deal- 
ers now in full swing with special 
lubrication sections. Various own- 
er following-up plans, which have 


proved successful in holding 
owners in line and interesting 
others in the fact that Buick 


dealers are offering specialized 
lubrication service in line with 
factory approved service, would 
also be discussed. 


The lubrication department 
backgrounds are available on 
either deferred payments or for 
cash. It is pointed out that the 
equipment as well as the material 
needed for the modernization, in- 
cluding special valances for dec- 
orations, can be paid for through 
the securing of two or more lub- 
rication jobs per day over the 
normal volume of business. The 
follow-up plans are furnished 
without any additional cost, 
through the service sales promo- 
tional offices at the factory. 


MEWA Fights 
State Trade 
Mark Laws 


CHICAGO.—The Motor and 
Equipment Wholesalers Assn. has 
taken up the cudgel of opposition 
to the current type of proposed 
legislation covering the state reg- 
istration of trade marks, it be- 
came known here this week. 

Six major objections to state 
regulation of trade marks by the 
process of registration are cited, 
as follows: 


Unnecessary red tape and ex- 











EFFECTIVENESS OF THE MODERNIZED lubrication plan has already been proved by Buick 
dealers who thus far have installed the plan suggested by company officials. Shown is the authorized 
Buick background set-up, which is similar to other GM units, but has more striking color effects and 
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Buick Dealers Find Mc Modern Greasing Depts. Pay 


seeks increased car owner interest. 





pense, since the federal trade 
mark laws are both adequate and 
satisfactory. 

Additional obstacle against the 
normal flow of merchandise, mak- 
ing business between states more 
like business between foreign 
countries. 

Loss of public confidence and 
trust in trade marks, whose value 
may even be wiped out over night 
and appropriated by “unscrupu- 
lous maker of shoddy merchan- 
dise.” 

Opening of the door to profes- 
sional racketeering on a big busi- 
ness basis and under protection 
of state legislation. 

Requirement of eternal vigilance 
by owners to protect their trade 
marks in the various states in- 
stead of at a single source. 

Prohibitive cost of protecting 
trade marks if all states were to 
pass legislation of this type. 

The conclusion of the MEWA, 
as summarized by B. W. Ruark, 
general manager, is that such leg- 
islation comes under the general 
heading of “drastic” and is 
fraught with dangerous possibili- 
ties. 


Hein-Werner Busy 


WAUKESHA, Wis.—Sales of the 
Hein-Werner Motor Parts Corp. for 
January and February are double 
the 1936 figures for the same months. 





RECOGNIZING SERVICE as 


play windows for the second floor. 


@ main portion of his business, 
Gibson Co., Inc., Appleton, Wis., has opened this two-story building. 
Lower floor is devoted to service only, with the second floor for new 
assemblyman proposed a reduced} and used car displays. The new front to the building includes dis- 











































Novel Building Layout 


Raises Service Sales 





APPLETON, Wis.—When the 
Gibson Co., Inc., decided to erect 
a large two-story garage and 
service building here last year, 
a rather novel yet effective ar- 
rangement was worked out. 


The entire first floor of the 47 
by 160-foot building was laid out 
for service only. The second floor 
was devoted entirely to the dis- 
play of new and used cars. 


George J. Schwab, manager of 
the garage, states the arrange- 


Chrysler Strike 
Causes Layoff of 
5,000 in Toledo 


TOLEDO.—Nearly 5,000 auto- 
mobile parts workers were ‘laid 
off here this week because of the 
Chrysler Motors Corp. strike in 
Detroit. 

Unable to make shipments, the 
Electric Auto-Lite Co. sent 3,500 
workers home. About 1,300 were 
idle at the City Auto Stamping 
Co., while the Logan Gear Co., the 
Dura and the Acklin Stamping 
plants made substantial cuts. 











SYRACUSE. — The first im- 
portant Syracuse repercussion 
from labor difficulties in the 
automobile industry was felt 
this week when, because of the 
Chrysler strike, the New Process 
Gear Corp. laid off 900 employes, 
reducing the working force from 
1,500 to 600. This cut the weekly 
payroll from more than $50,000 to 
approximately $20,000. 


A. A. Henninger, president, 
said that all production of dif- 
ferential and transmission gears 
for Chrysler cars and Dodge and 
Plymouth trucks has necessarily 
been suspended. 


Revenue Bureau Warns 


WASHINGTON.—The bureau of 
internal revenue this week warned 
employers of less than eight persons 
who have not yet filed their Federal 
Social Security tax returns on Form 
SS-1 for January to do so without 
delay. This return must be filed 
whether there is just one employe 
or more. 




















































ment worked out so well that 
very noticeable increases in busi- 
ness were rung up immediately. 

In a previous building the num- 
ber of cars serviced in an average 
month ran between 500 to 800, 
while in the new building from 
900 to 1,200 cars are serviced in 
an average month. 

“The easy access to our serv- 
ice department has done much to 
help us increase our business,” 
said Schwab. “We have 12 serv- 
ice stalls with a big drive-in en- 
trance and a large exit at the 
rear. Hardly ever is there con- 
fusion on the first floor service 
layout, because we have plenty 
of room and there are no used 
cars standing around to take up 
space.” 

From the standpoint of auto- 
mobile sales, the second floor dis- 
play room for new and used cars 
has worked out very well, he said. 
There is now possible a high de- 
gree of privacy in selling auto- 
mobiles which is reflected in 
greater sales. 


New Dealer Assn. 
Formed in Florida 


ST. PETERSBURG, Fla. — The 
Clearwater - Dunedin Automobile 
Dealers Assn., formed at a recent 
dinner of the St. Petersburg deal- 
ers association, has elected Maur- 
ice Thayer, of the Thayer Motor 
Co., Clearwater, president. 

Mr. Patterson, of the Patterson 
Motor Co., Clearwater, was elected 
vice-president, and Richard Hovey, 
of Hovey Bros, Dunedin, secre- 
tary. 





African Explorer to Use 


Graham on Next Trip 
DETROIT.—A Graham 120 se- 
dan will be used by Vivian Grey 
on his next expedition to map 
African jungle trails for the Uni- 
versity of Cape Town and the 
Royal Automobile Club. 

Grey visited Detroit last week 
and took delivery on the sedan, 
which is specially equipped for 
his work. After a brief tour of 
the eastern states he will sail for 
England on his way back to 
South Africa. 
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DETROIT. — When 
Dreystadt, general manager of 
Cadillac-LaSalle, several months 
ago launched his program to im- 
prove manufacturing methods and 
raise the Cadillac factory to a 
high plane of efficiency, a corps 
of draftsmen went to work with 
scissors and rulers. 


The immediate results of their 
efforts were vari-shaped pieces of 
cardboard, representing, at a scale 
of one-quarter of an inch to one 
foot, the overall dimensions of the 
machinery to be relocated and the 
new machinery to be installed. 
Machinery cut-outs, or templets 
as they are technically known, 
were not new at the time to Cad- 
illac engineers, but their use 
proved especially effective in the 
revolutionary project. 


As an example of the magnitude 
of the job of industrial re-plan- 
ning involved, all machinery was 
ordered moved from the four 
floors of the plant to the ground 
level. Under the system then in 
operation, 20 independent depart- 
ments fed the final assembly line. 
This was to be replaced by only 
three machine divisions — motor, 
axle and transmission. 

Six by 10-foot corkboards were 


John C. Chick 


Ex-Car Executive 
Buried at Alma 


DETROIT.—John Clyde Chick, 
retired automobile executive who 
died Saturday in Harper hospital 
here was buried 
Tuesday at Al- 
ma, Mich. The 
pall bearers 
were Harry 
J. Klingler, F. 
A. Berend, J. 
Adams, Clay 
Herbot, Lars 
Jacobson and 
Bert Hatch. 

At one time 
Mr. Chick was 
assistant sales 
manager of the 
Chevrolet Motor Co., and later 
general sales manager of the 
Cadillac Motor Car Co., retiring 
from the latter post 18 months 
ago. 

He is survived by his wife, 
Laura C. Chick; three children, 
John C. jr., Pauline and Almon 
Chick; his father, A. A. Chick, of 
Alma, and a sister, Mrs. L. D. 
Burt, of Denver, Colo. 


John C. Chick 


“a word in 
edgewise” 


(Continued from page 4) 


solid array—it is not the men who 
build automobiles who started the 
strikes—nor was it because man- 
agement refused to talk over la- 
bor problems with the men they 
employ—but it was because this 
is a fight fomented and financed 
from without the industry! That 
is what the general public is 
learning today. In the end public 
opinion is always on the side of 
right. That is why I am once 
again a full-fledged, died-in-the- 
wool optimist, with not a worry 
about the future of my country 
or of this industry of ours.— 
GMS. 


Reo Victor in $100,000 


Shifter Patent Suit 


LANSING.—The Reo Motor Car 
Co. is the victor in a $100,000 suit 
brought against it in a claim that 
the Reo self-shifter mechanism is 
an infringement of Hopperstead 
patent, number 1,933,908. The cir- 
cuit court of appeals at Philadel- 
phia has handed down a decision 
affirming the edict of the district 
court that the self-shifter is not 
an infringement. 


= iow RO ee ee em oe 
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Cadillac Relocation 


Speeded by Templets 


Nicholas 


constructed to simulate the floor 
plan of the factory. By pinning 
the templets to the boards, engi- 
neers could translate Dreystadt’s 
ideas into a concrete design. 


John A. Buser, plant layout 
engineer, had charge of the work. 
He estimates that the practice of 
shifting cut-outs about the floor 
plan without, the necessity of an 
individual blueprint or drawing 
for each proposed machinery 
change, accounted for a time-sav- 
ing of 90 per cent in the case of 
the 1937 models. 


How well this layout method 
fitted into the re-planning aims is 
shown by the fact that Cadillac 
now produces more automobiles 


than the same factory and the 
former LaSalle plant combined 
did at peak operations of 1928. 


CONFERRING OVER THE TEMPLET BOARD, through which 
Cadillac-LaSalle established efficiency for manufacturing its 1937 
cars, are Lyle Glenn, Arthur Vandray and John A. Buser, plant lay- 
out engineer. Overall dimensions of the machines were cut out on a 
scale, and locations reached through shifting the cut-outs around on 
the corkboard, which represents the factory’s floor plan. 
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N. J. Inspection 
Is Facing Delay 


TRENTON, N. J.—Still further 
delay in the inauguration of New 
Jersey’s new compulsory motor 
vehicle inspections looms here 
with the reported indication by 
State Motor Vehicle Commissioner 
Arthur W. Maggee that he pre- 
ferred to open all of the state- 
owned inspection stations at the 
same time despite litigation over 
one site. There will be 28 inspec- 
tion stations, at which it is 
planned to conduct the inspec- 
tions semi-annually by state-em- 
ployed inspectors. 

Inspections originally were in- 
tended to start last year under 
provisions of the act passed last 
June by the 1936 state legislature, 
but station leases, personnel, 
equipment and now a court fight 
have in turn presented obstacles. 
The court battle is over selection 
of a site in Somerville. 

State Purchasing Commissioner 
Frederick Brodesser will receive 
bids for equipment to be used in 


the inspection routine on Mar. 29. 


Jon't weaken! 


J" 


DER the shifting speeds of sudden traffic starts and 
stops, the excessive wear and stress which is built 


up would easily make ordinary bearings old before 


their time! 


But Hyatt Bearings are designed to withstand these 


strains and shocks. And built by master craftsmen to a 
double standard of precision and long life—Hyatt ca- 


pacity and performance give many added years of 


service to related parts. 


That's why automotive engineers "build in" Hyatt 
Quiet Roller Bearings in America's finest cars and 
trucks. Hyatt Bearings Division, General Motors Cor- 
poration, Newark, Detroit, San Francisco. Hyatt Roller 
Bearing Sales Company, Chicago and Pittsburgh. 





—_ 


AUTOMOTIVE DAILY NEWS, SATURDAY, MARCH 20, 1937 


aw ‘NRA’ Promises Solution of Used-Car Problem 


Bills, Acceptable to NADA, 
Await Wagner Act Ruling 


By WILLIAM ULLMAN 


THE FIRST ASSISTANT ZONE MANAGER convention in Pontiac history was attended this 
week by 26 assistants, who took over the conclave, which was in the nature of a sales and merchandis- 
ing clinic,.Fifteen-minute discussions by each man featured the meeting, and eight important subjects 
of merchandising policy were covered. Shown are the assistant zone managers outside the convention 


building. 


! 
Protest Fee Increase ence, truck operators are vigorously license fee of $1.50 per hundred- 
CHICAGO.—Under leadership of| protesting a bill introduced in the weight of vehicle and maximum load, 
the Illinois Highway Users Confer-! state legislature providing for a in addition to all other fees. 


WASHINGTON. — The Roose- 
velt administration is preparing 
legislation which, embodying 
NRA principles promises to be a 
most potent weapon through 
which the automobile dealers of 
the United States can cope with 
the crushing used car over-al- 
lowance problem. 


Three separate bills, it was 
learned by ADN this week, are 
now under examination by Stanley 
F. Reed, solicitor general. The one 
to be introduced in congress will 
be selected only when it is ad- 
judged bullet-proof, so far as con- 
stitutionality is concerned, and 
after it gets the green light from 
the White House. 


This is the story of a man—his family—and their magazine. 


A golden triangle of opportunity for the astute advertiser. 


THE MAN~a Legionnaire. 947,008 of 
them, who have money to spend because — 
92.9% are actively earning, and a third own 
their own business. 

85.5% are married, and even more carry 
life insurance. 

72.8% drive their own cars; more than half 
own their own homes. 


THE FAMILY -— 3,000,000 folks — an ac- 
tive consumers’ market for an enormous 
range of advertised products from auto- 
mobiles to breakfast foods. A market for 
quantities of new things—quantities of 
replacements. 


THE MAGAZINE-—you don’t have to 
guess. The American Legion Monthly is 
the ove magazine edited to the known in- 
terests of nearly a million men and their 
families — substantial citizens, leaders in 
their communities — with money in their 
pockets — now in a better position than ever 
before to buy advertised products. 


Good things come in threes. And here’s 
a man’s market—a family market—a mar- 
ket able to buy. Reach all three through 
the ove sure point of contact, The American 
Legion Monthly. 


Contact this buying market at the point of action 


YOU CAN REACH THIS 
GREAT MARKET ECO- 
NOMICALLY, TOO 


1 Page Black and White 
$1600 


1 Page 4 Colors (2nd or 3rd cover) 
$2300 


L, 


1 Page plus l added color 
$1900 


The American 


EGION 


Monthly 


CHICAGO: 307 N. MICHIGAN AVE. - NEW YORK: 521 FIFTH AVE. - DETROIT: GENERAL MOTORS BLDG. 





In the meantime it is under- 
stood that all of the bills are of a 
type acceptable to the National 
Automobile Dealers Assn., and, 
accordingly, Stanley Horner, 
chairman of NADA’s legislative 
committee, is watching develop- 
ments with utmost interest. 


But no bill will be introduced 
until after Mar. 29. On that day, 
it is now expected, the supreme 
court will hand down its long- 
awaited decision on the Wagner 
labor relations act. The fate of 
that law, of course, is closely 
bound up in plans of the admin- 
istration for a “new NRA.” 


The planned legislation, which 
may prove the salvation of auto- 
mobile dealers growing gray be- 
fore their time because of the 
used car problem, was born in the 
office of Maj. George L. Berry, 
federal co-ordiriator for industrial 
co-operation. While there are 
three bills under consideration, the 
one deemed most promising was 
drawn with the assistance of emi- 
nent lawyers outside the adminis- 
tration. In brief, it is designed 
to help all business in the follow- 
ing manner: 


Create Top Figure 

In exchange for waiving of the 
Sherman and Clayton anti-trust 
laws, business will agree to aboli- 
tion of child labor and accept 
government regulation of labor 
hours and wages. This would 
make it possible to fix prices and, 
create a top allowance for used 
cars. 

This meets the desires of the 
automobile dealers, who in large 
numbers are coming around to 
the conviction that NRA was 
correct in principle and failed 
only through inadequate enforce- 
ment of the codes. 

According to Horner, reports 
coming to him show that “used 
car trading conditions throughout 
the country are the worst in the 
history of the business.” Dealers 
are clamoring for federal regula- 
tion. This is proved through the 
response to a questionnaire which 
Horner’s legislative committee 
sent out in January. 

Five thousand of these ques- 
tionnaires went to automotive 
trade associations and big deal- 
ers, and hundreds of replies have 
been received. These are virtually 
unanimous, Horner said this week, 
in favoring federal regulation, the 
only dissenters being in states 
whose laws are adequate to curb 
unfair allowance practices. 


Will Make Report 

Horner will report on the re- 
sults of the questionnaire at the 
meeting of the NADA executive 
committee at Detroit Mar. 29. 

That many millions are being 
lost by the nation’s dealers an- 
nually through unbridled used car 
allowance practices is indicated 
by estimates of losses in this city 
alone. Members of the Washing- 
ton Atuomotive Trade Assn. agree 
that $30 per new car sold repre- 
sents the very minimum of dealer 
loss under the present unre- 
stricted system. In the cases of 
higher-priced cars, it is known to 
run as high as $75. During 1936 
there were sold in Washington 
32,769 new cars. It is easily seen 
therefore that the dealer loss here 
last year was far in excess of 
$1,000,000. 


Cadillac, Timken Win 


Industrial Safety Awards 


DETROIT. — Four companies 
have been awarded trophies by 
the Detroit Industrial Safety 
Council for winning the 1936 
commercial vehicle and _ inter- 
plant safety contests. 

The trophies, awarded this 
week, went to the Cadillac Motor 
Car Co., the Timken-Detroit Axle 
Co., the Universal Cooler Co., and 
the Goddard & Goddard Co. 





WASHINGTON. — The Federal | 
Bureau of Public Roads at last 
has cracked down upon a state 


which has persisted in diverting | 


gasoline tax revenues to purposes 
other than the building and main- 
tenance of highways. To Mary- 


land goes the dubious distinction | 


of being the first to feel the pen- 


alty teeth of the Hayden-Cart-| 


wright federal-aid act. 


Maryland state roads commission 
that its federal-aid allotment for 


the current fiscal year will be cur- | 


tailed to the extent of $341,666. 
This represents one-third of the 


allotment and is the penalty pre- | 


scribed in the law for fuel tax di- 
version. While the law does not 
specifially provide, it is stated at 
the bureau that this money will 


| tices 
Notice has been served upon the | 


|out that 





be apportioned among the other | 


states. 

Five other states, it is stated} 
at the bureau, are in danger of | 
suffering the punishment that has | 
beer meted out to Maryland, but 
because there is some possibility 
that they may be able to explain 
their handling of fuel tax funds, 
the bureau declines to _ reveal 
which they are. 

The plight of Maryland is 
blamed upon a legislature which | 


Nash Canadian 
Sales Since Oct. 





Top Whole of *36) 


KENOSHA, Wis.—Five times 
as many Nash cars have been 
shipped into Canada since the 
introduction of new models as 


during the same period a year 


ago. 


More Nash cars have been 


shipped into. Canada since Oct. 1, | 
1936, than during the entire 1936 | 


ending Sept. 30. 
the biggest singie 
Canadian 


model year, 
March is 
month in 
since 1930. 

Registration reports from On- 
tario and Quebec, by far the two 
largest markets, show 
substantial gains in 1937. In On- 
tario, Nash’s percentage of the 


industry in 1936 was 1.49. In Jan- | 
usry of this year, it was 1.58, and | 


in February, 2.44. In Quebec the 
upturn was even more marked. 


The Nash 1936 percentage of the | 
industry for that province was| 


1.58. In January it was 2.85, and 
in February 3.23. 

Since October 1, 1936, dealer 
outlets in Canada have been in- 
creased by more than 31 per cent. 


Settlement Made 
In Ford Tax Case 


WASHINGTON. — Final settle- 
ment of a 1920 income tax case 
against Henry Ford & Son, Inc., 
Ford Motor Co. subsidiary, is an- 
nounced by the board of tax ap- 
peals. 

Originally assessed a deficiency 
of $1,081,217 by the bureau of in- 
ternal revenue, Ford & Son paid a 
total of $65,299, including interest 
of $8,167. 

All Ford companies were in- 
cluded in a consolidated return 
for 1920, but the revenue bureau 
removed Ford & Son from the 
consolidation and assessed a de- 
ficiency of $1,081,217. Later, how- 
ever, the bureau restored Ford & 
Son to the consolidation, settling 
the tax of all the companies for 
1920. In the settlement Ford & 
Son was assessed an additional 
tax of $57,131, which was paid in 
1928. 


I nal Sales Better 


WASHINGTON.—The automotive 
market in the Irish Free State dur- 
ing the last half of 1936 was the 
best in six years. Registration of 
new motor vehicles during the full 
year totaled 11,126, about 25 per 
cent more than in 1935, 


shipments | 


further | 


Pee 


Eee, Sn eniineieenin | 
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Maryland Penalized 
By U.S. for Diversion 


has not recognized that diversion | 
of road funds is morally and| 
economically unsound. It is stated 
that this diversion is a distinct} 
breach of faith with Maryland | 
citizens, who have paid their | 
gasoline taxes in full expectation 
that the state would use the 
money on highway improvement. | 

Defenders of Maryland’s prac- 
contend that the state is| 
reaping larger revenue from fuel | 
taxes than formerly and that} 
congress should not dictate how | 
this additional money should be 
used. They state that because of 
the federal law the state cannot | 
divert funds to pay the debt serv- 
ice on road bonds because it did | 
not do so in 1934. They also point | 
in 1936 the state con- 
tributed $2,350,000 to the federal 
treasury through the _ one-cent 
federal gasoline tax but got only | 
| $1, 025,000 in return. 


MUSEUM ADDS NAPOLEONIC COACH. Laurence J. Young, 


right, supervisor of industrial arts 


schools and a member of the advisory board of the Fisher Body | 
| Craftsman’s Guild, presents an award-winning Napoleonic coach to 
Robert P. Shaw, director of Museum of Science and Industry 


Rockefeller Center. 


Beecroft Promoted 


RICHMOND (UTPS). — H. L. 
Beecroft, Richmond Chevrolet zone 
‘manager, has been promoted to man- 


shopwork in New York City public 
in 


ager of the Baltimore zone. He will be 
succeeded here by J. J. Maum, Syra- 
cuse, N. Y., zone manager and in 


1930 assistant Richmond zone mana- | 
| transport operators. 


ger. 


land parts dealers, 


| Sponsored by 
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Indiana Repeals 
Bill Regulating 
Used Car Dealer 


INDIANAPOLIS.—A 1935 act, 
requiring the licensing of used car 
has been re- 
pealed by the state legislature. 

The repeal bill, one of several 
the Indianapolis 
Automobile Trade Assn., was ac- 
cepted because of the tremendous 
expense involved in carrying out 
the 1935 act, which required li- 
censees to make a daily report on 
used cars and used parts bought 
and sold. 

The legislature also passed a 
weight tax on motor vehicles, 


| based upon tire size. The tax on 
| dual tires is set at one and a half 
| times the rate on single tires. An- 


other bill establishes a license fee 
for house trailers at $5 a year, and 
sets a license fee of $70 a year on 





99,988 ourof 100,000! 


A True Story of 
reduced costs and a better 
product—thanks to depend- 

able USS Carilloy Steel 





NLY by chance did we happen 
to learn of this interesting let- 
ter written by the J. P. Danielson 
Company. Note especially these im- 
portant words: 
‘*This steel in our wrenches is a grade 
of USS Carilloy. We have had unusu- 
ally good luck with this steel; in hun- 


dreds of thousands of forgings, we have 
had less than a dozen broken pieces.’’ 


In fact, the letter was addressed 
to the Vanadium Corporation of 


America. It is so obviously unsolic- 
ited and so completely candid that 
we believe it will interest every user 
of alloy steels. 

Notice alsothis potent selling point 
from the Danielson Sales Catalog :— 
**Danielson Wrenches are thin — yet 
they have twice the strength of other 

thicker wrenches.’”’ 

In recent advertisements we have 
described the consistent dependable 
uniformity of USS Carilloy Steels, 


Here is their letter, and here are the thin-nosed 
Lanielson open end wrenches made of dependable USS 
Carilloy Steel. We thank the Danielson Company and the 
Vanadium Cor’oration for their generous permission to 
reproduce this letter. We gladly share with them the credit 
for this amazing production record— over 99,988 unbroken 
pieces per 100,000 forgings! 


the precision control under which 
they are made, and the steps we have 
taken to make that control possible 
—such as our enlarged metallurgical 
staff and the concentration of all al- 
loy production in special alloy plants. 

These two quotations are interest- 
ing evidence from an impartial source 
that USS Carilloy Steels can, in fact, 
help you lower production cost... 
turn out a better, more saleable 
product. 


U-S°S CARILLOY (a//oy) STEELS 


CARNEGIE-ILLINOIS 


Columbia Steel Company, San Francisco, Pacific Coast Distributers 


STEEL 


Chicago 


Pittsburgh 


CORPORATION 


United States Steel Products Company, New York, Export Distributors 


UNTTED STATES 3 22. & 
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Automotive Exports Soar to $28,000,000 in Jan. 








Pontiac Sales 


Show Upswing 


PONTIAC.—Pontiac sales fig- 
ures given out at a recent con- 
vention of assistant zone man- 
agers here shows continued up- 
swing all over the country. 

Deliveries of new cars during 
the first 10 days of March were 
6,709 compared with 4,100 for the 
same period of 1936. During the 
same respective periods 10,174 and 
9,273 used cars were delivered. 
Based on past performances, four 
times as many new cars, or 26,- 
000, should be delivered this 


month. 


AUTO DEALERS VOTE 


... for. 


3 out of 4 automobile 
dealers voted for adver- 
tising in Midwest Farm 
Papers. 


“*“FOCUSED”’ 


TO GIVE YOU. 


Actual Post Office Circulation Count. 


Twice as many FARMS reached as any 
WESC tee tame tile Mle mar time ti 


five National farm papers combined. 


OTT eri moet itil msl h cams) ta ct: hg 


9 to 1 dealer preference. 


Greatest reader preference. 


Lowest cost per actual FARM reached. 


A review of sales by model 
years shows 42,000 in 1933; 76,000 
in 1934; 126,000 in 1935; 173,000 in 
1936, an estimate of 242,000 for 
1937 with a long range forecast 
of from 275,000 to 300,000 for 1938. 

With a production of 30,000 
practically assured for March, 
the total number of 1937 Pontiacs 
built up to that time will be 109,- 
500 compared to‘97,000 last year. 
During March, April, May and 
June, forecast schedules call for 
127,200 cars this year compared 
to 76,800 in 1936. 

BUTLER, Pa—The Valvoline Oil 
Co. has increased the pay of 175 em- 
ployes in the refining department 10 
cents an hour, making the new rate 
60 to 85 cents. The plant employs 
250 men. 





Steel Prices Rise 24% Increase Over 1936 
Attributed to Truck Sales 


But Still Under ’29 


MIDDLETOWN, O.—W. W. Se- 
bald, vice-president of the Ameri- 


ean Rolling Mill Co., announces | 
|United States in January soared 


that steel prices will be advanced 
Apr. 1, but that even so they will 
be “generally lower than in 1929.” 

Sebald announced a new price 
of $3.55 per 100 pounds for 20- 
gauge cold-rolled car body sheets, 
compared with $4.29 in 1926 and 
$4.10 in 1929. He attributed the in- 
crease to a recent blanket wage- 
boost granted Armco’s 14,000 em- 
ployes and to the higher cost of 
raw materials. 


Only 1 dealer in 4 voted 
for advertising in one of 
the 5 NATIONAL farm 


Verified by Post Office Count * 


9,464 dealers, surveyed by 36 different midwest 
distributors, were asked this question “What farm 
paper has most influence with farmers in YOUR 


community?” 


—and AUTOMOBILE DEALERS VOTED 3 to 1 
for MIDWEST FARM PAPERS as their first 


a choice. 


Only 1 dealer in 4 voted for one or another of the 


five national farm papers. 

Check that against your advertising budget. 
one can improve on your own dealer’s first-hand, 
on-the-ground information. 
in Midwest Farm Papers has twice the farm selling 


No 


“Focused” advertising 


power, because it has twice the actual farm cover- 


age. 


You can list your dealers in your copy when 


you advertise in Midwest Farm Papers—and you 
can get THREE TIMES the dealer co-operation 
and dealer enthusiasm. 


For dealer support, use the advertising your dealer 
KNOWS will deliver results—“Focused” Adver- 


tising in Midwest Farm Papers. 


* Actual Post Office count of subscribers, on every rural route, out of every post office in 
every county in every state. Before you buy space in ANY farm papers, demand to see 


verified Post Office Count. 


THE MIDWEST 


The Farmer, St. Paul 


Wisconsin Agriculturist and Farmer 


Chicago—6 N. Michigan Ave. 
New York—250 Park Ave.; 420 Lexington Ave. 


KNOW what you are getting. 


Nebraska Farmer 
Wallaces’ Farmer & lowa Homestead 


Detroit—542 New Center Bldg. 
San Francisco—1548 Russ Bldg. 


FARM PAPERS 


Prairie Farmer 
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WASHINGTON. 
automotive products 


Exports 
from 


to a value of $28,557,980, an in- 
crease of 24.7 per cent over Janu- 
ary of last year, the bureau of 
foreign and domestic commerce 
revealed this week. Exports in De- 
cember were valued at $29,624,881. 

The increase from a year before 
was credited to larger foreign 
sales of trucks, the largest in sev- 
eral years. They totaled 12,567 
units, valued at $6,097,825, com- 
pared with 9,756 units, valued at 
$4,867,661 in January, 1936. 

Purchases of trucks from the 
United States by Japan increased 
from 328 units in December to 
1,176 in January. Sales to British 
India increase from 442 units to 
1,014 in the same period, while 
exports to Belgium advanced 
trom 397 units to 900. 

Export of passenger cars dur- 
ing January totaled 19,944 units, 
valued at $11,593,287, compared 
with 24,647 units, valued at $14,- 
389,012 in December. Foreign sales 


Car, Truck Sales 
Set Record For 
First 2 Months 


NEW YORK.—Retail sales of 
passenger cars and trucks in the 
United States during January and 
February this year broke all pre- 
vious records for the period. 

According to Alfred Reeves, 
vice-president and general man- 
ager of the Automobile Manufac- 
turers Assn., 561,769 passenger 
cars and trucks were delivered to 
retail buyers for the two-month 
period. This was 19 per cent above 
sales for the corresponding period 
ot last year and 8 per cent above 
the record breaking period of 
1929. 

The figures, which were ob- 
tained from the retail sales re- 
ports of all producers of motor ve- 
hicles, are as follows: 

January-February, 
769; 
091; 
887. 





1937, 561,- 
January-February, 1936, 466,- 
January-February, 1929, 517,- 


New La. Driver’s License 


Has Violation Coupons 

NEW ORLEANS.—A proposed 
change in the form of automobile 
drivers’ licenses was discussed at 
a meeting this week in the office 
of Frank Gomila, safety commis- 
sioner. It was indicated at the 
conference that when new drivers’ 


licenses are issued in July, they | 


will contain five coupons, one to 
be detached upon conviction of 
each major traffic violation. 

The coupon system, Commis- 


sioner Gomila pointed out, will | 


enable a closer check to be kept 
on law violators. All officials of 
traffic enforcement and safety or- 
ganizations of the city were pres- 
ent and gave their approval of 
the plan. 


Material Shortage 
Hits Willys Plant 
TOLEDO. —Willys-Overland 
automobile plant, employing 4,200, 
closed Thursday until Monday be- 
cause of a temporary shortage of 
materials from Detroit. The De- 
troit strike situation has caused 
the temporary lay-off of about 
6,000 other workers in various 
Toledo parts plants, including 
Electric Auto-Lite and City Auto 
Stamping Co. 


MONTREAL.—Increases in auto- 
mobile insurance rates of approxi- 
mately 5 per cent, and abolition of 
the bonus formerly given motorists 
who had no accidents were announced 
by the Canadian Underwriters’ Assn., 
effective Mar. 31. 





of miscellaneous automotive prod- 
ucts were valued at $10,866,868 in 
January against $9,508,436 in De- 
cember and $9,141,660 in January 
of last year. 


1936 B. C. Car 
Sales Rise 40% 
Over 1935 Total 


VANCOUVER, B. C. — British 
Columbia bought 7,842 passenger 
cars in 1936, an increase of nearly 
40 per cent over the correspond- 
ing figure for 1935. Sales of com- 
mercial cars jumped from 1,790 
in 1935 to 2,055 in 1936. Passenger 
car sales in the past year were 
more than double the number sold 
in 1934. 


Unofficial figures show sales dis- 
tributed among 21 makes of cars 
as follows: 


Passenger Oar Sales in British 
Columbia 

1935 
9 
187 
12 
892 
101 
36 
481 
1,779 
54 


Cadillac-La Salle 
Chevrolets 
Chrysler 


92 
49 
115 
111 
354 
64 
604 
247 
112 


Oldsmobile 
Packard 
Plymouth 
Pontiac 
Studebaker 
Terraplane 313 
Willys 56 
All Others 7 
5,675 
Would Reduce Tag Fee 
RALEIGH, N. C.—The_ senate 
roads committee has under considera- 
tion a bill, already passed by the 
house, which would reduce the cost 
of automobile license tags from 40 


to 30 cents the hundredweight and 
the minimum charge from $8 to $6. 


NICKELGRAM 
68A 


Sterling Engine Company, 
famed as builders of marine en- 
gines are placing in production 
one of the most novel engineer- 
ing developments in the automo- 
tive industry—a two-cycle Diesel 
without a crankshaft. The new 
engine has four cylinders, 4% in. 
bore x 5-7 /16 in. stroke. Cylind- 
ers are horizontal and each one 
has two pistons, the cylinders 
being arranged with their centers 
at the corners of a square. In- 
stead of a crankshaft, the engine 
has a powershaft which carries 
two inclined discs or swashplates, 
one at each end. Combustion 
takes place between the two op- 
posed pistons in each cylinder. 
The swashplates which do so 
much of the work of power 
transfer are made of Nickel- 
molybdenum alloy steel, carbur- 
ized to present a hard long- 
wearing surface. Gears all are of 
Nickel-moly steel while other 
parts, such as studs, bolts, etc. 

are made of Nickel- 


THE chromium steel. 
INTERNATIONAL 
NICKEL COMPANY 


INC. NEW YORK, N. Y. 





Police, Council Co- -operate; 


100 ‘Junkers’ are Burned 


KANSAS CITY.—A successful 
used car sales campaign, in which | 
newspapers contributed thou-| 
sands of dollars of free space, has 
just been concluded by motor 
car dealers here. The Kansas City 
safety council and police depart- 
ment co-operated in the cam- 
paign. 

The plan was to couple a safety 
drive along with special bargains 
in used cars, climaxed by the 
burning of 100 “unsafe cars” at 
a big public demonstration at 
night. More than 25,000. persons 
attended despite adverse weather. 

A winter sale of “used cars” is 
something of a novelty in itself 
as most dealers prefer to show 
this type vehicle when weather 
conditions are favorable, but the 
sales plan used this time was to 
“prove” to the prospects that they 
were getting a “bargain” by dem- 
onstrating the car in severe win- 
ter weather. 

A few of the dealers did not 
enter into the full spirit of the 
campaign, since they felt that 
prices were being cut too deeply 
and that, with spring almost here 
and the real used car market 
“just around the corner,” it was 
more profitable to keep up the 
standard used-car schedule and 
sell fewer now and more later. 
Some dealers also argued that 
the motor car strike had created 
a shortage in cars that would 
make the used car’ market 
stronger in the spring. However, 
those dealers who “cut to the 
limit,” did a large volume of bus- 
iness; much more than antici- 
pated. 

C. M. Woodard, secretary of | 
the Kansas City Motor Car Deal- 
ers Assn., is enthusiastic with 
results of the sale and safety 
campaign, and plans to aid in 





making it an annual event. 

The safety council, in boosting 
the sale, pointed out that many 
hazards of driving are created 


Washington ATA 
Strives to End 
Car Lien Frauds 


WASHINGTON.—The Washing- 
ton Automotive Trade Assn. is 
making a determined attempt to| 
wipe out lien frauds in the trans- | 
fer of automobile titles between | 
individuals. At its meeting this | 
week report was made that pro- 
gress has been achieved by legis- 
lation it sponsors to make the 
District of Columbia department 
of vehicles and traffic an office | 
of record on liens. 





This would make a certificate 
of title an abstract of title and 
protect innocent third persons. At 
present liens are filed with the 
recorder of deeds with the re- 
sult that many buy used cars 
from individuals under the im- 
pression they are lien-free only to 
find they are not. 

The proposed legislation, backed 
by the AAA and the Keystone 
Automobile Club, is now being 
drafted by the corporation coun- 
sel of the district and it is ex- 
pected it will be placed on the 
legislative program of the com- 
missioners. 

WATA is not having as good 
luck with its proposal that the 
commissioners set aside highway 
space for the testing of automo- 
biles at high speeds. It sought 
this for the adjustment of com-| 
plaints about cars supposed to 
make 90 m.p.h. being capable of 
only 70. The commissioners have 
declined to co-operate. 


Harder A ppointed | 
GRAND _ RAPIDS. — Appointment | 
of Del S. Harder, resident manager | 
of the Grand Rapids Stamping di- | 
vision of the General Motors Corp.., | 
as general factory manager of all | 
fabricating units of Fisher Body | 
division was announced here, Mar. 15. 
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Combined dl Sale-Safety Drive Cuts Used Car Stock 


by unsafe motor cars—the type 
of cars that should go to the 
junk yard instead of being of- 
fered for sale on used car lots. 
The council succeeded in round- 
ing up 100 of this type of cars 
among the dealers. The vehicles 
were taken to the R. O. T. C. 
parade ground and burned. 

The daily newspapers devoted 
many columns of space, news and 
pictures of the event before and 
after the fire. 

Dealers here now report their 
used car stocks in the best condi- 
tion in many years at this season. 
While heavy new car sales have 








Motor Executives 


To Address ASME 


DETROIT. — Authorities from 
Detroit industrial fields will dis- 
cuss the modern techniques em- 
ployed in the mass-production of 
automobiles when the American 
Society of Mechanical Engineers 
meets here May 17-21. 


The speakers committee, headed 
by Harry T. Woolson, executive 
engineer of the Chrysler Corp., 
has announced a tentative pro- 
gram which will include an ad- 
dress on improved methods of fab- 





ONE HUNDRED “JUNKERS” in a funeral pyre! Climaxing a/|rication, by W. S. Knudsen, vice- 


naturally placed many used cars| Combined used car sale-safety campaign in Kansas City, dealers col- | president of General Motors Corp., 
in the hands of the dealers, the | lected 100 unsafe cars, piled them on a field, and touched a match for | and a paper on the decentraliza- 
grade of these cars is far above|@ huge night celebration, which attracted 25,000 persons. The idea| tion of industry by W. J. Cam- 
the average. received a heavy play in daily newspapers. eron, of the Ford Motor Co. 


HERE’S more than meets the 

eye”—in the modern “Breath- 
ing Back” mohair velvet uphol- 
stery of the 1937 cars. 
Tucked away midst 
those silken-soft 
closely-woven tufts 
lies an “extra profit” 
—which represents the 
money you won’t have 


to spend, at trade-in time, to recon- 


dition the interiors of cars uphol- 
stered with this fine new fabric. 
apes the modern “Breathing 
Back”? mohair velvet 
upholstery on all 
your new, cars — for 
easier sales now, and 
also for more profit- 
able resales later on! 


*Reg. applied for U.S. Pat. Off. 


COLLINS & AIKMAN CORPORATION 


200 MADISON AVENUE, NEW YORK, N. Y. 
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Mild Winter Saves Roads 


Life Begins at Forty’ 
For Workers at Buick 


FLINT. Buick’s employment 
policy is discussed in an article 
appearing in the March issue of | 
the Buick magazine, circulating | 
to approximately 500,000 owners | 
of Buick cars. 


That “Life Begins at Forty at 
Buick” is emphasized in the art- | 
icle, which quotes employment | 
statistics showing that more than | 
40 per cent of the entire hourly 
rate force of this manufacturing 
organization are 40 years old or 
older. The oldest and youngest 
worker tells about his job while 
other Buick workmen are quoted 
in the article. Excerpts follow: 


“Life Begins at Forty at} 
Buick.’ 


“This paraphrase of a popular 
line invariably is quoted here in 
connection with the employment 
policy of the Buick division of 
General Motors, where more than | 
40 per cent of all the workmen 
are 40 years old, or older. 


“Here the so-called industrial 
‘scrap heap’ is unheard of. Nor 
is Buick, indeed, an organization 
exclusively of ‘old timers,’ for 
there are thousands of young- 
sters, as well as oldsters, on the 
payrolls. Rather it is an organi- | 
zation of skilled workmen who 
know how to build automobiles | 
and are proud of it—from the | 
youngest, who has just turned} 
18, to the oldest, who looks back | 
on 80 years of life. 

“Life begins at 40 at Buick. It | 
begins at 18 too, and at 60, ac-| 
cording to the records and to the | 
words of the men themselves. As | 
to the records, the latest age 
group compilation prepared by 
the employment division shows | 
there were 6,784 men on the rolls, 
or 40.6 per cent of the entire | 
hourly rate employment who were | 
40 years or older. Of this 2 





there were 2,437 men over 50 
years old. More than 450 are 60 
to 69-year-oldsters and they are 
employed throughout the shops 
on productive jobs. You can work 
at Buick when you are past 70 
if you are as good as 23 old-tim- 
ers now on the payrolls whose 
ages range from 70 to 80. 


“But there is a working future 
for young men and thousands of 
this newer generation of crafts- 
men have become an important 
part of the organization. Between 
the ages of 18 and 29 there are 
4,829 men on the hourly rate rolls, 
totaling 29 per cent t of the factory 


Wash. to a stall 
25 to 28 Vehicle 
Testing Stations, 


* 

SEATTLE.—Between 25 and 28 
testing stations ultimately will be 
installed throughout the state to 
carry out Washington’s compul- 
sory inspection law, enacted re- 
cently. Preceding establishment 
of the stations, a campaign of 
public safety education will be 
launched. 

The plan will go into operation 
at the discretion of Lacey V. 
Murrow, state highway director, 
under whom the law is to be ad- 
ministered. It is understood that 
inspections will be voluntary dur- 
ing the formative period. 

The law provides that no fee be | 
charged for the inspection, and 
that no solicitation or advertising | 
be permitted at any of the testing | 
stations. Vehicles found unsafe 
for operation will be impounded, | 
and others, damaged in accidents, | 
may not be returned to service | 
until passing inspection. 





Increase Production 

BUTLER, Pa.—The Butler Armco | 
division of the American Rolling | 
Mill Co. has increased production of 
white metal, much of which is being 
used in the making of hub caps for 
automobiles. Much of the output of 
the 2,400 workers in the Butler mill | 
is supplied to the automotive in- 
dustries. | 


forces. More than 250 of these are 
youths 18 years old who have 


entered the shops within the past | 


year; 385 are 19 years old, 362 are 
20 and so on up the scale. Be- 
tween the ages of 30 and 39 years 


| there are 5,601 men working, this | 
group constituting 30.04 per cent | 


of the entire hourly rate force. 
“How many of the younger men 
will be Buick men 10 or 20 or 30 
years from now? If past records 
mean anything, there will be quite 
a substantial crew. Because Buick 
men are widely reputed for their 
length of service and the long 


| continuity of their employment. 
| Latest records, which have been 


compiled both by the personnel 


Idaho House Kills 


Car Radio Ban 


BOISE, Idaho. — Automo- 
bile radio salesmen here 
drew an easier breath this 
week with the death of a 
bill to outlaw their product. 
The measure, seeking to 
prohibit use of radios in 
cars traveling on Idaho 
highways, passed the sen- 
ate, 22 to 21, in mid-Febru- 
ary. The house, however, 
referred the measure to a 
committee, where it died, 
when the legislature ad- 





pany’s hourly rate personnel have 


worked for the division 10 years | 


or more, more than 80 per cent 
have been on the payrolls five 
years or more and there is a very 


division and by a large insurance | substantial number whose life- 


company for the purpose of pro- 
viding group insurance for all 
Kuick employes, show that more 
than 50 per cent of the com- 





time work has been in the Buick 


shops with records extending | 


back 20, 25 and in some cases 
more than 30 years. 


| out the country have been saved 
| hundreds of thousands of dollars 
because of the mild winter, it is 
pointed out by C. H. Bliss, direc- 
tor of sales of Nash Motors. And 
motorists will find roads in much 
better condition in the _ early 
spring months than for many 
years, because of the same weath- 
er conditions, he said. 


With the extreme cold of last 
year middlewestern and eastern 
states were faced with a great 
amount of construction work 
when frost coming out of the 
ground made many roads rough 
| and rutty, he said. This year but 
| slight damage has been done to 
| black top, asphalt, macadam, and 
| gravel roads. 

“While the floods ruined many 
| | highways in the high water areas, 
| damage in other parts of the 











CHICAGO.—Taxpayers through- 


From Serious Damage 


country because of cold weather 
has been greatly lessened,” Bliss 
said. 


“In the spring of 1936 road 
crews were at work on all black 
top and gravel roads throughout 
the cold belt. Frost had taken a 
tremendous toll and hundreds of 
thousands of dollars were spent 
by the various highway depart- 
ments in restoring roads. By the 
same token motorists delayed 
their trips until late spring. 

“It appears certain this year, 
highway engineers tell us, that 
roads will be in good condition 
early in the spring. Damage to 
side roads, paved with macadam 
or surfaced with gravel has been 
slight. Motor travel in the spring 
months, therefore, is expected to 
be greatly in excess of that of 
1936 and vast sums of money will 
be saved to the taxpayer.” 


... AND ANSWERS THAT SHOULD INTEREST 
IS LOOKING FOR A NEW AND MORE PROFIT 


1. What assurance of permanence does your fran- 
chise carry? 

Pontiac offers you the franchise of one of the 
fastest-growing divisions of General Motors, world’s 
largest automotive organization! 


2. What is your company’s record of growth for 
the past three years? 

Pontiac’s output has nearly tripled over that 
period, and many Pontiac dealers have increased 
sales even more than that! 


3. Does your franchise give you sliding scale dis- 
count? 

Pontiac’s discount on parts and accessories ranks 
with the highest in the industry, and on car sales 
dealers benefit by sliding scale discounts which 
increase as more cars are sold, up to a reasonable 
number of sales! 


4. In what price field does your present franchise 
place you? 

Pontiac puts you in the low-price field with a 
quality six costing just a few cents a day more 
than the next lower-priced cars, and the lowest- 
priced eight in the General Motors line! 


5. What is the volume potential of your market? 


The Pontiac line is priced to compete successfully in 
the price field in which 90 per cent of all cars are 
sold! 

6. Does your franchise give you a protected terri- 
tory? 

The Pontiac franchise provides exclusive selling 
rights to dealers within certain well-defined areas, 
and this provision is enforced to the limit. 


7. Does your franchise protect you against list 
Price reductions of current models? 


Pontiac protects dealers against such reductions on 
all new and unused current models in stock at the 
time of the reduction! 

8. Does your franchise protect you on model 
changes? 

Pontiac protects the dealer on any new and unused 
current model cars in stock in excess of 3 per cent of 
his current model purchases. 

9. Are you allowed to estimate in advance the 
number and models of cars you want? 

Pontiac’s yearly production is based on dealers’ 
forecasts, and day-to-day production of various 
body types is based on dealers’ orders. 

10. Does your company have nearby zone ware- 
houses to speed delivery oft orders for models not 
in stock? 

Pontiac’s system of conveniently located ware- 
houses helps dealers to meet customer’s exact 
requirements in the shortest possible time. 

11. Does your franchise give you adequate parts 
service? 

Thirty-six warehouses give all Pontiac dealers con- 
venient sources of supply and enable them to buy 
parts for other General Motors cars at dealer net 


discounts. 


12. What financing assistance do you have? 
Pontiac dealers have available the services of the 
world’s largest finance company, providing retail 
and wholesale financing and low-cost insurance. 

13. Does your company ask your advice on matters 
of merchandising? 

Pontiac holds regular dealer and factory meetings 
to analyze problems and exchange ideas. 


14. Does your franchise give you the advantages 
of a service training school? 
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N. J. Diversion Bill 


Excise Tax on Vehicles 


Adopted by Washington 


SEATTLE.—An excise tax of 
1.5 per cent on the value of motor 
vehicles, designed to replace a 
personal property tax, has been 
adopted by the state legislature. 


The tax must be paid at the 
time the owner obtains his license 
plates, thus eliminating collection 
charges. The minimum tax is $1. 


On the whole the new tax will 
be lower than the personal tax 
would be, especially on newer 
models. The money from this tax 
will go into school funds. A fight 
was made to keep it in the high- 
way fund, on the generally ac- 
cepted theory that motor vehicle 
revenue should go into highway 
building and upkeep. However, to 
offset this revenue the legislators 
made a change permitting all 
traffic fines collected to go into 
the motor vehicle fund, instead 


of the general fund as heretofore. 

A bill increasing the state gas- 
oline tax a half-cent to make the 
total tax five and one-half cents 
per gallon, is up to Gov. Martin, 
and there is speculation as to 
whether he will accept the mea- 
sure, inasmuch as he has stated 


his disapproval of new or higher | }| 


taxes. 

The proceeds of the 
are to go to the counties for sec- 
ondary highways, and through 
that course to meet federal aid 
funds. 

Two chain store tax bill, pro- 
viding graduated taxes were de- 
feated. 


A fair trade act was passed by 
both houses and is up to the gov- 
ernor. It provides for 10 days 
notice to manufacturers before 
lines may be closed at cut prices. 


increase | 





ONS 


EVERY DEALER WHO 
ABLE FRANCHISE 


Pontiac provides continuous mechanical training to 
show dealers’ service departments the most efficient 
way to service Pontiac cars. 


15. Will your company help you to improve your 
profit position? 

Pontiac makes available to dealers, without charge, 
practical and comprehensive business management 
assistance. 

16. Are you and your owners protected by an 
owner service policy? 

The Pontiac Owner Service Policy protects dealers 
during the warranty service period by liberal pro- 
visions for replacements and labor charges! 


17. Are your company’s products backed by 
adequate research facilities? 

Pontiac can draw on the facilities of the largest 
industrial research and testing laboratories in the 
industry. 

18. Do you get an adequate amount of forceful 
local advertising? 

Pontiac dealers get local newspaper and outdoor 
advertising in direct proportion to their sales, in 
addition to extensive and continuous nidaeal 
advertising. 


19. Do you get practical sales promotion help? 
Pontiac sales promotion covers all phases of mer- 
chandising and has won high dealer praise for its 
effectiveness. 

20. Does your present franchise contain all these 
advantages? 

To the best of Pontiac’s knowledge, no other fran- 
chise contains all these liberal provisions. If yours 
does not measure up you will do well to write for the 
complete Pontiac story. 


Need is Shown 


For Title Transfer 


ALBANY.—Necessity for 
dealers to complete fully 
the transfer of all car titles 
is seen in a decision of the 
New York state court of 
appeals this week. 


An automobile dealer sub- 
let a car to another dealer 
for sale, without transfer- 
ring the title. While being 
driven by an employe of the 
second dealer, the car killed 
a pedestrian. The court 
held the original dealer 
liable for damages. 





Akron Sets Date 


AKRON.—The Akron automobile 
show will be held Nov. 6 to 12, it 
was announced by Harry Bennett, 
secretary of the Akron Automobile 
Dealers’ Assn. and manager of the 
annual show. It is hoped that the 
show may be held in the Goodyear 
air dock in conjunction with an air 
show, Bennett said. 
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Approval is Likely 


TRENTON.—The New Jersey 
senate Monday night approved 
the Democratic assembly’s relief 
financing program, providing for 
the diversion of $7,917,660 from 
state highway revenue, after an 
effort to provide a compromise 
through a Republican committee 
substitute had failed. Although 
the bill approved was identicai 
in wording with the original as- 
sembly measure, it must, because 
of parliamentary reasons, be re- 
turned to the assembly for final 
approval. 


Speedy passage is expected 
next week in the assembly, which 
originally approved the bill, after 
which it will be sent to Gov. Hoff- 
man for his signature. Since the 
governor has been a consistent 
opponent of the policy of divert- 
ing state highway funds to other 
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than maintenance and construc- 
tion uses, doubt has been ex- 
pressed whether he will sign the 
bill. However, should he veto 
the diversion measure, it can, 
under New Jersey law, be again 
passed by a majority vote of the 
legislature, which would be avail- 
able if none of the votes which 
originally approved the measure 
are changed. 

Republican senate leaders con- 
tended Democratic estimates of 
1937 relief needs were excessive 
and sought to’ compromise the 
amount to be diverted by a more 
than $4,000,000 reduction. Three 
members of the Republican ma- 
jority, however, voted with the 
Democrats in approving the or- 
iginal bill. 

This latest diversion, if finally 
approved, will bring the total 
amount of state highway funds, 
which have in the past been di- 
verted to other than highway 
maintenance and_ construction 
purposes in New Jersey, to more 
than $80,000,000. Proponents of the 
diversion bill which passed in 
the senate here Monday night 
claimed, however, that despite 
this diversion there would still 
be left about $3,500,000 for high- 
way construction in 1937, in ad- 
dition to $1,000,000 for 1936 con- 
struction still incomplete, and 
federal aid of $2,000,000. Oppon- 
ents of the bill claim that this 
federal aim might be denied New 
Jersey in view of its legislative 
advocacy of diversion. 


IHC Conducting 
Sales Meetings 
At All Branches 


CHICAGO.—A series of sales 
meetings is being held this month 
by the International Harvester 
Co., truck division. All-day meet- 
ings, at which sales and advertis- 
ing plans for 1937 will be pre- 
sented by Chicago sales and ad- 
vertising executives to more than 
600 branch managers and key 
men of the Harvester company’s 
237 company-owned branches in 
the United States and Canada, are 
being held in St. Paul, Kansas 
City, Salt Lake City, Chicago, 
Cincinnati and New York. 

Among executives addressing 
the meetings are J. L. McCaffrey, 
director of domestic and Canadian 
sales; W. F. McAfee, manager of 
domestic sales; R. C. Archer as- 
sistant sales manager; F. W. 
Heiskell, advertising manager; 
W. D. Reese, chief engineer, mo- 
tor trucks; P. V. Moulder, truck 
sales manager; C, E. Stevens, as- 
sistant truck sales manager; and 
W. C. Schumacher, of the truck 
sales department. 


A similar series of meetings will 
be held on Mar. 23, at each of the 
company’s branches in the United 
States. These will be attended by 
all company truck sales employes 
and dealers, Sales and advertis- 
ing programs will be presented to 
the organization at that time by 
the branch managers. 


Ga. ieshbinn Truck Tax 


To Augment Road Fund 


ATLANTA. — Consideration of 
an administration-sponsored bill 
for a tax on commercial trucks 
and buses, to provide funds for a 
newly-created secondary system 
of state highways, has begun in 
the house. 

According to Chairman Mus- 
grove, of the public highway com- 
mittee, the bill provides for extra 
taxes of from $15 to $2,000 a year, 
levied in ‘propertion to weight. 


Tractor Exports Up 


WASHINGTON.—Exports of trac- 
tors and parts are growing rapidly, 
according to the bureau of foreign 
and domestic commerce. 
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$107,537,399 is 27% 


U ales December Figure 


WASHINGTON. — Retail auto- 
mobile financing in January was 
15.2 per cent higher than in Jan- 
uary, 1936, the census bureau an- 
nounced this week. It was 27.4 
per cent under that of December 
last, however, the comparison 
being $107,537,399 against $148,- 
100,585. These figures are based 
upon reports from 456 financing 
organizations throughout the 
United States. 

Wholesale financing was slight- 
ly in excess of January, 1936, but 
lower than December, the com- 
parison being $158,936,326 against 
$185,578,504, a decrease of 14.4 per 
cent. 

Retail financing of new cars 
totaled $63,665,262 against $97,119,- 
776 in December and $58,199,684 
in January, 1936. Used car financ- 


\ ITH drab winter’s passing comes clear reali- 
zation of the need for more than just transportation. Call 
your prospect's attention to the smarter looks, the greater 


comfort of the automobile that’s upholstered in 


BEDFORD CORDS « BROADCLOTHS 
BOUCLES + TREEBARK WEAVES a 





amounted to $43,333,014 
in December 


ing 
against $50,074,883 


and $34,617,964 in January a year | 


ago. Unclassified car financing 
was $539,123 against $905,926 in 
December and $497,563 in Jan- 
uary, 1936. 

Increase in retail financing over 
January, 1935, amounted to 81.9 
per cent and wholesale 65.5 per 
cent. 


sale financing rose to $406 from 
$385 in January last year, and in 
retail financing to $581 from $564. 

The number of cars financed 
wholesale was 264,945 against 
347,339 in December and 242,444 
in January a year ago, and retail 
109,568 against 165,823 in Decem- 
ber and 103,170 in January, 1936. 


by Pacific 


The average per car in whole- 








TO GET ACQUAINTED with George W. Mason, new president of 
the Nash Kelvinator Corp., Nash dealers in the Chicago area met in 
that city last week. Shown, left to right, are: Courtney Johnson, gen- 
eral sales manager of the Nash Motors division; Mason; Harry Hol- 
lingshead, president of Chicago Nash Sales; and C. H. Bliss, vice- 
president of sales of the Nash Motors division. 


CIT Head Says 
Jobs Increased 


By Machine Age 


CHICAGO.—Addressing the 
Chicago Assn, of Commerce, Dr. 
James S. Thomas, head of the 
Chrysler Institute of Engineering, 
Detroit, and president of the 
Clarkson College of Technology, 
stated that the machine age is a 
creator of jobs. 

“There is no such thing as tech- 
nological unemployment,” said 
Dr. Thomas. “New scientific lines 
use more jobs than similar old 
ones. The idea that science takes 
away jobs and that it is the root 
of our social and economic ills is 
sheer nonsense. 

“The population of the United 
States for the period of 1870 to 
1930 increased 218 per cent, but 
the gainfully employed increased 
291 per cent.in that period. 

“The industries most normal to- 
day in employment are the indus- 
tries most highly mechanized. 
The department of labor shows 
that in consumer goods indus- 
tries, nine out of every 10 work- 
men employed in 1929 are now at 
work. 

“Brains plus machines have 
given us more goods, more wealth, 
more comforts and cultural ad- 
vantages than any other people 
in the world ever secured in so 
short a time. The perfection of 
the tool marks the upward pro- 





Oil Reserves Estimated 

NEW YORK.—Proven oil reserves 
of the United States on Jan. 1, 1937, 
are estimated at 13,063,000,000 barrels. 


age to now.” 


The coolness of these cloths will be appreciated all through 


the warm months ahead. Their distinctiveness will be 


appreciated always. 
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an. Over 1936 


One-Cent Raise 
In Gasoline Tax 


Sought in R. I. 


PROVIDENCE. — Ignoring pro- 
tests from automobile clubs and 
affiliated groups, Gov. Robert E. 
Quinn caused the introduction in 
the general assembly this week of 
a bill providing for a one-cent in- 
crease in the state gasoline tax 
to meet a budget deficit of $1,250,- 
000 for the fiscal year beginning 
July 1 next. 

Sentiment against the increase, 
proposed by the governor when 
it became apparent the new 
budget could not be balanced, was 
so strong the state administration 
had difficulty in getting a sponsor 
for the bill. It was referred to 
the house finance committee. 


The 1937-38 budget includes pro- 
vision for the one-cent increase, 
boosting the state tax from two 
to three cents per gallon. 

Opponents of the _ increase, 
which would be effective for only 
one year, the tax returning to two 
cents as of July 1, 1938—argue 
that if it goes through the state’s 
motorists will be paying approxi- 
mately 50 per cent of every tax 
dollar collected by the state. 

Another bill pending in the leg- 
islature would tax the state’s mo- 
torists an additional $160,000 an- 
nually in the form of fees for 
semi-annual inspection of all ve- 
hicles. Opponents of this bill argue 
that such inspections should be 
financed out of the roads division 
appropriation. 


Plymouth haeies to Award 


D. C. Trip to Patrol Boys 


DETROIT.—Machinery for the 
selection of 66 prize-winning 
safety patrol boys, to be awarded 
free trips to Washington by the 
Plymouth Motor Corp., was set 
up at a special meeting here this 
week by the Board of Education. 


One honor candidate for the 
trips will be selected by each of 
the city’s 320 public and parochial 
schools, and from this number, 
the 66 final winners will be chosen 
by police and school officials. 


The winners will leave Detroit 
June 21 for a five-day tour of 


gress of the race from the stone|the capital as guests of the cor- 
| poration. 


Aptly Christened at 
the New York Show 


|THE PENTHOUSE ON WHEELS 


Built-in, forced draft heating and cooling system 
—gas stove with oven and grille — instantaneous 
hot water—shower bath —electric refrigeration 
—airplane type toilet —inner spring mattresses 
—radio —C. C. C. finance plan. Appointments in 
this cozy, travelling home never before embodied 
im trailer design—comfort and safety features 
offered by Autocruiser are fast becoming the na- 
tion’s standard for trailer construc tion—why wise 
distributors are “hot” for Autocruiser repre- 
sentation. Don’t delay another minute. 


Write factory for our proposition. All models 
permanently displayed at 
BRANCH 


1850 B’WAY AT 61 ST. N. Y. C. 


AUTOCRUISER 


COMPANY OF AMERICA INC. 


4400 YORK ROAD 


BALTIMORE, MD. 
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th Dimension 


The News of Automotive Advertising 


Ey Pete Wemhoti 


One Punch, Another 


Right on the heels of huge losses sustained during the 
General Motors strike, advertising agencies and media are 
taking it heavily on the chin again during the present 


Chrysler and Hudson tie-up. 


newspaper, magazine, radio 
servatively estimated to be 


Cancellations thus far in 
and agency fields are con- 
well into the million-dollar 


class. What it will be when the smoke clears is another 


thing, and whether the loss 

splurges appears doubtful. 
Cancellations all across the 

boards, effected by Chrysler 


units shortly after sit-downitis 
struck, have included all news- 
papers, magazines, and all radio 
except Major Bowes’ amateur 
show on CBS. The same is true 
of Hudson and various supplying 
companies. 

Like in the GM instance, it’s ex- 
pected to require only a _ short 
time to get the stilled advertising 
machine in high gear once the 
labor difficulty is settled. 


Rubinoff Renewed; 


Nash Switch | 

Chevrolet has extended Rubi- | 
noff’s weekly program over CBS 
into the summer. Following the 
Apr. 11 broadcast, maestro leaves 
New York for Hollywood, where | 
program will originate with a 
weekly guest star. | 

Grace Moore joins the Nash} 
“Speedshow” over CBS today (20), 
and Floyd Gibbons leaves spot 








after next week’s program. Vin- | 
cent Lopez band continues. 


Listener Interest 

“News Through a Woman's 
Eyes,” tri-weekly CBS program 
sponsored by Pontiac and con- 
ducted by Kathryn Cravens, drew | 
225,000 requests for an automobile | 
polishing cloth in a recent listener | 
test. Offer was made on three | 
consecutive broadcasts, with the| 
only requisite necessary to obtain 
the cloth being a postcard or | 
letter. 
Joins Agency | 

E. Duncan Giauque, associated | 
with USL Battery Corp. past 14} 
years, joins Baldwin & Strachan, | 
Inc., ad agency in Buffalo, as vice- | 
president. Giauque was USL ad- 
vertising manager from 1925 to| 
1935, when he became sales plan- | 
ning manager. Agency handles} 
USL account. 


W elcome 

Without pulling any punches, | 
your comments and criticisms are | 
welcomed by the new conductor 
of 4th Dimension. Dedicated to 
the advertising phase of the auto- 
mobile industry, this column 
solicits news and _ suggestions. 
Your help is needed to make it 
live and thorough. 


Studies Problems 

A. B. Reincke, president of 
Reincke-Ellis-Younggreen & Finn 
ad agency, Chicago, sailed Friday 
for Europe, accompanying George 
Carrington, office manager of 
American Chain & Cable Co. 
Reincke will study American 
Chain’s distribution, sales and 
advertising problems abroad. 


Recognition 

Promotion managers are being 
put on equal footing with adver- 
tising men, with issuance this 
week of Promotion Age as a 
monthly supplement of Advertis- 
ing Age. First effort, an eight-page 
affair, announces that editorials 
will be omitted from that section 
of the newspaper. “We don’t want 
to do a job of editorial directing,” 
the statement reads, “rather we 
hope to act as a sounding board 
for an open forum of promotion 
ideas.” 


Broughton Promoted 

For 10 years with Willard Stor- 
age Battery Co., B. A. Broughton 
has been advanced from assistant 
advertising manager to advertis- 
ing manager of the campany. He 


can be made up with extra 





also becomes a member of the 
company’s executive staff. 


Chatter 

Gerald F. Thomas elected vice- 
president of James Houlihan, Inc., 
and named manager of agency’s 
Fresno office.... Francis C. Spence 


CRAFTSMAN’S GUILD GOES 


ON THE AIR. W. A. Fisher, left, 


president of Fisher Body and head of the Fisher Body Craftsman’s 


Guild; Capt. Eddie Rickenbacker, 


and Franklin S. Atwater, right, 


winner of a $5,000 university scholarship in the 1934-35 contest, take 
part in the first of a series of broadcasts over CBS, announcing the 


1937 competition. 


former sales executive with out- 
door advertising concerns and the 
Biackhawk Hotels Corp., ap- 
pointed to sales promotion staff of 
Brooke, Smith & French, Inc..... 


The Vital Factor 


One motion picture makes a great hit—drawing huge 
crowds wherever it is shown. Another, with the ele- 
ments—acting, story, photography—of com- 
parable excellence, fails to click. 

What makes the difference? Often it is the 
direction. The touch of a master is required to 


First edition of Motor Racing, new 
menthly published in Chicago, 
just off the press... B. F. Good- 
rich issues 68-page Almanac for 
Farm and Home.... 


Satis Sets Sans ey 


Motor Club Asks. 
R. L Stop Road 


Fund Diversion 


PROVIDENCE.— The _ current 
state legislature will be called 
upon to pass a bill providing for 
a constitutional amendment to 
| prevent diversion of highway 
funds, G. Wise Westcott, manager 
of the Rhode Island Automobile 
Club, revealed. 

Sponsored by the club, the 
measure has the support of 
William Babcock, master of the 
Rhode Island Grange, and the 
heads of most prominent trade 
and civic associations in the state. 

The decision to offer the resolu- 
tion was arrived at following a 
poll of public opinion on the mo- 
tor tax diversion question. More 
than 96 per cent of the thousands 
of registered voters of the state 
stood opposed to further side- 
tracking of taxes imposed for high- 
way construction and improve- 
ment, he said. 





Cecil B. DeMille directing a scene in “The Plainsman,” a Paramount Picture 


weld high-grade elements into a whole of equally high 


quality. 


It’s the same in leading an orchestra, in playing a 
violin, in making superfine alloy steels. Bethlehem 
Alloy Steels are made under the direction of 
masters of the art of making fine steels who 

bring out a super quality that is beyond measure- 

ment by standards fixed for certain properties. 
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Unified Factory-Dealer 


Program Aids Pontiac 


PONTIAC.—C. P. Simpson, who 
has just completed his first year 
as general sales manager of the 
Pontiac Motor Co., points to the 
need of factory-dealer co-opera- 
tion in present day marketing 
conditions. 


In the past year Pontiac sales 
have increased more than 50,000 
units, and this increase is at- 
tributed by Simpson largely to 
the company’s system of seeking 
dealer advice in determining 
merchandising policies. 


“It is the ability and judgment 
of money-making dealers, who 
are good business men, that we 
have recognized and drawn upon 
to such an extent in the last few 
years,” said Simpson. 


“Early in 1934 we started a pro- 
gram of monthly meetings called 
‘dealer advertising conferences.’ 
So beneficial did the suggestions 
and the advice from dealers be- 
come on matters of advertising 
that the monthly conferences 
soon were expanded to include a 
discussion of sales promotion and 
service policies. 


“We look upon these confer- 
ences under their present form 
as an indispensable adjunct to 
the Pontiac business. From the 
practical advice that dealers have 
offered, based on their actual ex- 





~ 








perience, they have shown quite 
conclusively that the concensus 
of their opinions has been right 
so many times that the manage- 
ment has come to have a very 
wholesome respect for anything 
they recommend. 


“Many of the best plans and 
policies in use have come out of 
these conferences. Important 
among them are the closed ter- 
ritory and sliding-scale discount 
clauses written into last year’s 
dealer agreements. 


“Upon the advice of the dealers 
we are devoting our current 
newspaper advertising campaign 
entirely to used cars. The new 
direct mail campaign is their 
plan. The salesmen’s training 
school is based largely on the 
experiences of the good retail 
salesmen of successful dealers. 
The service department’s owner 
follow-up plan was first devised 
and tried out by dealers. 


“So closely allied are mer- 
chandising, engineering and 
manufacturing that today we 
would not think of adding a 
model to the line without first 
consulting the dealers. The same 
thing applies to changes in colors 
| and upholstery or even the style 
| of an ash tray.” 











During the demonstration ride—that’s when the 
salesman can really “talk turkey”—driving home 
the superior performance and riding quality of his car. That 
is when quality shock absorbers help to close the sale. 
Automotive manufacturers know the important part that comfort 
plays in this demonstration ride—that is why so many of them 
standardize on patented Delco hydraulic shock absorbers. 


DELCO PRODUCTS DIVISION, General Motors Corporation, DAYTON, OHIO 


DELCO 


HYDRAULIC SHOCK ABSORBERS 








INTERIOR OF THE NEW air-conditioned White coach, which is being tested in Texas. Shown 
are the air-vents, which provide indirect ventilation for bus passengers while windows are closed. 


—® 
vewelan for Show | Test New Air-Conditioned 
White Coach in Texas Run 


Northwest Automotive Wholesalers’ | 
Assn. discussed plans with the North- 

the bus is changed once every 
three minutes. 


west Automotive Boosters’ Club this | 
week for the first annual Northwest | 
The Kelvinator mechanical unit 
consists of cooling coils, refrig- 


automotive maintenance show, Apr. 
erating coils, refrigerant com- 


8 to 11. 
pressor, blowers and a constantly 
running four-cylinderinternalcom- 
bustion gasoline engine, having 
five power strokes to each com- 
pressor stroke. The unit, con- 
structed in compact form, is lo- 
cated at the rear of the coach. 
Windows in the coach are kept 
closed, although they are designed 
so as to be opened with speed and 
ease in time of emergency. The 
coach, capable of sustaining an 
operating speed of 55 miles per 
hour and a coverage of 600 miles 
per day, travels five and a half 
miles on a gallon of gasoline. Its 
cost is approximately $15,000. 


Mont. Nash Dealer 


Gets Trainload 


KENOSHA, Wis.—For the first 
time this year a trainload of 
Nash cars consigned to one dealer 
will leave here late this month. 

Orders for a complete train- 
load were received at the Ken- 
osha factory this week by C. H. 


CLEVELAND.—Over the high- 
|ways of Texas in a test this 
month goes a new streamlined 
White Motor Co. coach, air-condi- | 
tioned by Kelvinator, styled by 
|Count Alexis de Sakhnoffsky, and 
bearing the name Lord Kelvin, in 
|honor of the man whose study of 
thermodynamics made possible 
|}modern air conditioning machin- 
ery and equipment. 


Out for a month’s experimental 
run through the state, the coach 
has a wheelbase of 250 inches, is 
powered by a White six-cylinder 
engine of 580 cubic inch displace- 
|ment, a power plant designed es- 
pecially for long distance, high 
|}speed trunk line operations. In 
addition to the automatically con- 
trolled air conditioning unit, the 
coach features perfect passenger 
comfort and newly-designed re- 
| clining seats. 

The seats in the 33-passenger 
coach are equipped with reclin- 
|ing backs and a lever control that 
| moves the seats forward and low- 
|ers the back simultaneously, thus 
| allowing passengers more space 
| for relaxation. Well-cushioned, the 
|seats are leather-backed and cov- 
|ered with mohair. 


Installed by Kelvinator, the air 








|conditioning system is the first) Bliss, vice-president of sales of 

|thoroughly perfected unit de-| Nash Motors, from A. J. Mac- 

| signed exclusively for coach serv-| Intyre, president of the Mac- 

| ice. Intyre Motor Co., of Billings, 
Through ducts built into the| Mont. 

|luggage racks directly above the “The demand for Nash-built 

|seats and running the length of| cars is growing so rapidly out 


here in Montana that I need a 
trainload of automobiles to keep 
up with it,” MacIntyre notified 
Bliss. 

With the receipt of this order ’ 
Bliss pointed out that the Billings 
dealer will have received 143 per 
cent more 1937 cars already than 
were shipped to him during the 
entire 1936 model year. 


|the coach on both sides, outside 
air is brought in and cooled by 
the unit. The air is forced down- 
ward from these compartments 
onto a mushroom horizontal de- 
flector which circulates the cool- 
ing air without drafts. 

Outside air is brought into the 
conditioning unit at the front of 
the body, so that the air inside 








There is a Delco Hy- 
draulic Shock Absorber 
for every type of spring- 
ing or assembly: Single 
Acting, Double Acting, 
Direct Acting, Inertia 
Control, or special appli- 
cations for cars with 
Individual Wheel Sus- 
pension. 





THE AIR-CONDITIONING UNIT of the new White coach is 
compactly placed in the rear of the bus. Outside air enters the front | 
end of the coach and is piped to this unit in the rear which distributes 
it throughout the bus after purification, ete. 
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Chrysler Strike Hits Crisis; 


Conn. Dealers Favor 


Anti-Dumping Law 


CHESHIRE, Conn.—Bills now 
pending in the Connecticut gen- 
eral assembly at Hartford—which 
would regulate the importation 
of used cars from other states, 
repeal local property taxes on 
automobiles, increase the semi- 
annual car inspection fee to 50 
cents, amend the law requiring 
reports by garage owners of cars 
damaged in accidents and abolish 
temporary registrations except 
for commercial vehicles—were 
endorsed by nearly 200 members 
of the Connecticut Automotive 
Trades Assn. at a meeting in 
Waverly Inn here Monday. 

The group also approved a 
measure which would require the 
motor vehicle commissioner to 
hold a hearing before making 
new rules and regulations and 
sent notices of same to all per- 
sons affected, as well as a pro- 
posed amendment to the present 
dealer-repairer licensing law 
which would include coach trail- 
ers in the definition of motor ve- 
hicles. 

The legislative committee was 
instructed to oppose a measure 
providing for licensing and regu- 
lation of all finance companies 
after some dealers expressed fear 
that such a law would result in 
driving many small finance com- 
panies out of business, as well 
as hurting small dealers who are 
dependent upon finance company 
backing. 

Fees Increased 


Bills, which would increase reg- 
istration fees of $1 in order to 
create a fund for the benefit of 
persons injured in highway ac- 
cidents and require “10-20-and-5” 
public liability and property dam- 
age insurance coverage for all 
dealers and repairers as a requis- 
ite to securing a business license, 
were strongly opposed on the 
ground that they constituted 
steps toward compulsory insur- 
ance. The CATA has long been 
in the forefront of the thus-far 
successful effort to block com- 
pulsory insurance in Connecticut. 

A bill, providing for the collec- 
tion of local property taxes on 
automobiles by the motor vehicle 
commissioner, was opposed, the 
dealers and _ repairers 
the repeal of present tax law with 
provisian for reimbursement of 
the towns from general revenue 
of the motor vehicle department. 
It was pointed out that depart- 
ment revenues have 
greatly as a result of a boost in 
the gasoline tax, more than off- 
setting last year’s cut in registra- 
tion fees, and that from this addi- 
tional money $1,000,000 or more 
eould be allotted to town road 
funds to offset the loss of the 
property tax. 

A bill calling for repeal of the 
compulsory inspection law was 
strongly opposed, as had been 
expected. The CATA has gone on 
record as supporting the test re- 
quirement at several previous 
meetings. 


Will Take Steps 


Vigorous debate on the issue 
of Sunday closing, now decreed 
for all automobile sales estab- 
lishments by state law, was term- 
inated by adopt'on of a resolution 
calling for strict enforcement of 
the present statute. It was voted 
to have a large delegation of 
dealers call upon Motor Vehicle 
Commissioner Michael A. Connor 
with a request that he take steps 
to put the law into full effect. 

Although Sunday closing has 
been a “red-hot” issue in CGon- 
necticut for some time, with 
strong opposition from large vol- 
ume dealers, no bill for repeal of 
the law as it relates specifically 
to automotive establishments was 
presented at this session of the 
legislature. It was pointed out 
during the discussion that it is 
now too late for introduction of 
such a measure at this session. 

Johannes Schiott, Bridgeport 
Dodge-Plymouth dealer, presented 
a resolution with regard to the 
Detroit strike situation, which 


favoring | 


increased | 














was adopted. The text of the 
resolution, addressed to the CIO, 
AMA, NADA, United States 
Chamber ef Commerce, the gov- 
ernor of Michigan and the Presi- 
dent of the United States, was in 
part as follows: 

“Whereas, the automobile in- 
dustry is in the grip of strikes in 
a struggle between labor and 
management, and whereas there 
is a third equally important 
branch in the industry, namely, 
distribution, the dealers and sales- 
men who sell the factory produc- 
tion to the public thus producing 
every dollar covering the in- 
dustry’s wages, salaries, costs and 
profits, and whereas all three 
branches are equally responsible 
to the public, be it resolved by 
the members of the Connecticut 
Automotive Trades Assn: 

“That no belief on the part of 
either the workers or the man- 


cs just off the presses . . . a new, in- 
teresting book about Pittco Fronts 
..- Showing you how to draw more 
business, widen your trading area, 
make more money. It’s crammed full 
of facts, figures and pictures .. . 
“before” and “after” photographs 
of actual, successful installations of 
Pittco Fronts in all sections of the 
country... and with performance rec- 
ords given in a great many instances. 


P 





agement in the automobile in- 
dustry of ability to hold out the 
longest should be allowed to delay 
resumption of production. 

“That every delay of settlement 
weakens the industry by impair- 
ing the dealers’ economic strength 
through losses they cannot bear. 

“That if the workers’ union is 
duly incorporated, thereby be- 
coming subject to the law of the 
land, this would lessen or remove 
the danger of recognizing such 
an incorporated union as _ sole 
bargaining agency of the work- 
ers.” 

Schiott’s presentation of the 
resolution was prefaced by a pre- 
pared address on fair trade prac- 
tices, in which he deplored the 
apparent unconcern of dealers 
with regard to co-operative ac- 
tivities except when business was 
poor. 

“The proper time for co-operat- 
ing efforts is when business is 
good and we can better afford to 
pay the cost,” he declared. 

Thirty thousand used cars will 
be brought into Connecticut for 
resale from other states during 
1937, according to present indi- 


(Continued on Page 23, Col. 3) 


(Continued 


plants. Counter proposals from 
the management have been sum- 
marily rejected and _ proposals 
from the union have invariably 
amounted to nothing more than 
putting the same demand into dif- 
ferent language. The company 
representatives refuse to yield on 
the ground that such recognition 
would be tantamount to the es- 
tablishment of a “closed-shop” 
with the workers’ right to em- 
ployment contingent upon his 
union membership. 

They hold further that since 
the union leaders disclaim any 
authority to halt strikes, but on 
the other hand insist that they 
have authority to call them, agree- 
ments made with them would be 
mere scraps of paper. That this 
claim is not contrary to fact is 
seen in the fact that workers in 
Fisher Body plant No. 1, at Flint 
this week started an incipient sit- 
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Judge Demands Arrests 


from Page 2) 

down which briefly closed the 
plant. Responsibility for the strike 
could not be placed. Labor lead- 
ers denied any part in it while 
workers declared they had been 
ordered to sit down. 

So as this week draws to a close 
Detroit girds itself for the purge 
which it feels will come early next 
week. There are no jitters. Gov. 
Murphy’s new stand has quieted 
fears that the situation might be 
permitted to go from bad to 
worse with an eventual complete 
breakdown of law and _ order. 
There is still some hope that re- 
sponsible labor leaders may be 
brought to understand that the 
continued resistance of court or- 
ders is resulting in loss of public 
sympathy for labor on all sides, 
and that the enforced termina- 
tion of the governor’s support 
would be a serious blow to their 
movement in the state. 





A New Book Which Shows You ~ 
How To Improve Your Business 


You can’t afford 


ITTCO 


TORE FRONTS 


There are installations shown which 
are of the same type as yours might 
be ... definite similarities between 
the businesses pictured and your 
business... which will help you to find 
out what a real asset a new Pittco 
Front will be to you. . . and how 
little it would cost you. 


— 


... today. 


wide tour. 


Pat: 


to miss the money- 


making ideas this book contains. It’s 
yours for the asking . . . absolutely 


free. So mail the coupon 


Be sure to see the Pittco 


Store Front Caravan, now on a nation- 


Contact our local branch 


for information as to when it will 
visit your territory. 


PITTSBURGH, 
PLATE GLASS COMPANY 


Pittsburgh Plate Glass Com 


f Pa 
2141 Grant Bldg., Pittsburgh, ° 
Please send me, without obligation, your 
new book entitled ‘Producing Bigger Profits 
with Pittco Store Fronts.” 


CARRARA STRUCTURAL GLASS * PITTCO STORE FRONT METAL * PITTSBURGH PAINTS 


PITTSBURGH MIRRORS * PITTSBURGH POLISHED PLATE GLASS * 


TAPESTRY GLASS 
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Insurance 


Benefits to 200,000 Men 


NEW YORK.—More than 200,- 
000 employes of General Motors 
Corp. will receive a 40 per cent 
increase in accident and health 
benefits under the corporation’s 
group insurance plan. The bene- 
fits have been increased from 
$10 to $14 a week, without addi- 
tional cost to employes. 

At the end of 1936, over 98 per 
cent of the eligible employes were 
participating in the plan, under 
which the employe can receive 
$14 per week, beginning after the 
first seven days of any disability, 
for a maximum of 13 weeks for 
disability due to any illness or 
@ non-occupational accident. 

The plan is co-operative, the 
direct cost being shared by the 
corporation and the employes, 


with the corporation bearing the | 


expense of administering the plan. 


The cost to the employe is $1.23 
per month, for which he receives 





jager of the Montreal 
| confirmed. 


$2,000 life insurance and $14 a 
week in health and accident in- 
surance. 

During 1936 the corporation 
paid out benefits to the benefi- 
ciaries of 978 employes who died 
during the year, and to 16,058 
employes who were temporarily 
disabled. Benefits paid out under 
the plan during 1936 amounted to 
$3,371,615, bringing the total from 
1926 to $28,030,596. 


Montreal Elects 

MONTREAL.—At the annual meet- 
ing here of the Montreal Automobile 
Trade Assn., C. S. Griffith, Montreal, 
manager of Imperial Oil, Ltd., was 
elected president; G. O. Clermont, 
vice-president; E. A. Everson, treas- 
urer; P. O. Messier, secretary, and 
Messrs. R. H. Pattison, L. P. Gravel 
and E. N. Mainguy, directors, with 
Adelstan Levesque’s engagement as 
secretary manager and general man- 
motor show 


/“SIRST-CLASS 
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ships, Douglas-built, 
are the largest, quiet- 
most luxurious, 


longest-range planes. 


WITH THE NEW 


GUSSHOP 


American Serves 57 Principal Cities 


American’s all-year Southern Transcontinental Route offers 
exclusive advantages. It is a more favorable and lower-level 
route. From the east to west coast, it gets you more quickly 


into the glorious Sun Country 


of the Southwest. Flagship 


SLEEPER SERVICE Overnight Coast-to-Coast, 3 stops 
only! NON-STOP New York-Chicago! New York-Boston! 
Chicago-Washington! Also New York-Chicago via Buffalo 


and Detroit. 


For reservations or information 
call American Airlines or your Travel Agent 


LOOKING OVER THE LOG of the 12,244-mile trip which this Chevrolet half-ton commercial car 
has just completed, are left to right, Stanley Reed, official AAA observer; Harry Hartz, who drove the 
car; John W. Smith, president of Detroit’s common council who greeted Hartz on completion of his trip 
in Detroit; and W. E. Fish, Chevrolet commercial car and truck manager. A complete circuit of the 
“edge” of the U. S. was made by the car. 


Contest Board Releases 
Chevrolet Test Run Data 


Engine Numbers — 


- Correct, Anyway 
HARTFORD, Conn.—Oon- 
necticut’s compulsory car 
inspection program has en- 
abled the motor vehicle de- 
partment to straighten out 
its records and build up an 
accurate file of engine num- 
bers, Commissioner Michael 
A. Connor told a legislative 
committee here this week. 
Before the inspection pro- 
gram was started, Col. Con- 
nor said that “people gave 
us their telephone numbers, 
their hat sizes and every- 
thing else for engine num- 
bers. It was a joke.” 


a 


General Motors 
Overseas Sales 


Up 10 Per Cent 


NEW YORK.—Sales of General 
Motors cars and trucks to dealers 
in the overseas markets during 
February totaled 27,495 units, 
representing a decrease of 1.5 per 
cent from the volume in Febru- 
ary of last year. 

In the first two monhs of 1937 
sales totaled 54,485 units, an in- 
crease of 1.9 per cent over the vol- 
ume in the first two months of 
1936. For the 12 months through 
February, 1937, sales totaled 325,- 
750 units, an increase of 10.4 per 
cent over the volume in the 12 
months ended Feb. 29, 1936. 


These figures include the pro- 
ducts of the corporation’s Ameri- 
can, Canadian, English, and Ger- 
man factories sold outside of the 
United States and Canada. 
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DETROIT.—Official records of 
the second annual safety and 
economy test run, conducted by 
Chevrolet, have been announced 
by the contest board of the Amer- 
ican Automobile Assn., under 
whose sanction the 10,000-mile 
run was made. 


The run was made in a half-ton 
commercial pick-up truck carry- 
ing a certified pay load of 1,000 
pounds. Driven by Harry Hartz, 
veteran racing driver, the truck 
met with every conceivable kind 
of road and weather condition 
during the trip and returned with 
an enviable string of new rec- 
ords, according to the official cer- 
tificate of the contest board. 

The. certificate was based on a 
day-by-day report made by Stan- 
ley Reed, official AAA observer, 
who accompanied Hartz through- 
out the trip. The figures showed 
an average mileage of 20.74 miles 
to the gallon of gasoline at an 
average speed of 31.18 miles an 
hour throughout 10,244.8 miles of 
the run. 

The truck was selected from 
the regular Chevrolet assembly 
line at Flint by Reed and Eric 
Von Hambach, regional represen- 
tative of the AAA. Motor, trans- 
mission, rear axle, hood, and 
gasoline tank filler were sealed 
before the truck left Detroit, Dec. 
12. Reed personally broke the 
seals when necessary for refuel- 
ing, keeping an accurate record of 
all gasoline and oil that went into 
the car. 


Hartz took the truck up 
through the dangerous mountain 
passes of the Northwest, encoun- 
tering 37 miles of sheet ice going 
through Lookout Pass near Mis- 
soula, Mont. The thermometer 
ranged from sub-freezing temper- 


DIVISION OF BORG-WARNER CORPORATION 


atures in Wisconsin and the Da- 
kotas to 116 degrees in Florida. 

The truck climbed to the top of 
the 6,000-foot Mule Pass in 
Arizona in high, and bucked 
headwinds nearly every mile of 
the Los Angeles-to-Jacksonville 
run. It went from almost 7,000 
feet above sea level to 250 below 
at the Salton Sea in California, 
and rode over the Berkshire 
Mountains in high. 

In all, the truck encountered 
snow and ice, hail and sleet, bitter 
cold and extreme heat, rolling 
hills and gravel, fog, rain, and 
mud, Reed’s log shows. Yet the 
same log reveals that for the last 
500 miles of the run, the truck 
averaged better mileage and 
higher speed than those shown on 
the averages for the entire run. 

Here are the records established 
by the truck on the test run: 
mileage, 10,244.8; gasoline used, 
493.8 gallons; oil consumed, 7.5 
quarts; gasoline cost, $101; gaso- 
line mileage, 20.74 miles per gal- 
lon; average speed, 31.18 miles 
per hour; running time, 328 hours, 
31 minutes; cost per vehicle mile, 
$.0098; average oil mileage, 1,365.9 
miles per quart; total cost of 
parts replacements, $.73. One 
quart of water added at the con- 
clusion of the test run brought 
the radiator up to full. 


Zorniger Named 
Norwood Manager 


NORWOOD, O.—Frank E. Zor- 
niger, former local zone manager 
for the Chevrolet Motor Co., re- 
turned here this 


week to reas- 
sume direction 
of the sales or- 
ganization in 
this zone. 


Zorniger has 
held several im- 
portant posi- 
tions in the 
Chevrolet cen- 
tral office at De- 
troit for the past 
three years, 
among them as- 
sistant advertis- 
ing manager and manager of the 
national used car department. 

“TI have assigned Zorniger to 
take charge of the zone in order 
to give Chevrolet as strong a field 
operating personnel in the Nor- 
wood zone as is possible,” W. E. 
Holler, Chevrolet vice-president 
and general sales manager de- 
clared. 


F. E. Zorniger 





Fair Practice Laws 


Favored by Dealers 


(Continued from Page 3) 


think this can be accomplished 
through conference with factory 
executives? 

“Our vote is ‘No’. It is our be- 
lief that each factory is interested 
first in selling the largest pos- 
sible volume of new cars. To 
them the dealers problem is sec- 
ondary. Methods of controlling 
used car losses will result in some 
reduction in new car sales. There- 
fore we feel that no permanent 
results can come through factory 
executives but any results must 
come from a more thorough or- 
ganization of the retail dealers. 

“Your question No. 3—Do you 
favor a State or Federal Fair 
Trade Practice Law to control 
used car appraisals and allow- 
ances? 

“We vote for state law ad- 
ministered not by politicians 
but by representatives elected by 
automobile dealers with, of 
course, some representative of 
the buying public not affiliated 
with the automobile business. 
However a federal law to control 
the interstate movement of new 
and used cars to dealers might 
be of some benefit in protecting 
the buying public and the dealers. 

“Your question No. 4—Do you 
favor some such legislation as 
the Wisconsin licensing law, 
which licenses dealers, salesmen 
and finance companies, and whose 
purpose is to protect the retail 
buyer? 

“Our vote is ‘Yes’. Although 
we are not familiar with the Wis- 
consin licensing law, we believe 
that any law which will provide 
state licensing of dealers, sales- 
men and finance companies for 
the purpose of protecting the re- 
tail buyer is a good law. We feel 
that the following provisions 
should be incorporated into such 
laws: 

“The administration should be 
in the hands of representa- 
tives elected by the automobile 
dealers together with some repre- 
sentative of the buying public, 
who was not affiliated with the 
automobile business. 
B “That the administrative body 
furnish each dealer in the 
state a certified price list and ap- 
proved state finance rates to pre- 
vent ‘packing’ of the new car 
prices and finance rates. It would 
be very unfair to the buying pub- 
lic to fix a fair price for used car 
allowances and have no super- 
vision on excessive prices on the 
new product. 
. “The funds collected for li- 
censes issued should be used 
for the sole purpose of adminis- 
trating this law and not paid into 
the state general funds where the 
money could be spent for other 
purposes, 
D “Before any dealer, salesman 
or finance company could do 
business, they would have to be 
examined by the state adminis- 
trative authorities for honesty, 
and financed responsibility, and a 
sufficient bond should be required 
to protect the buying public 
against unethical and unfair trade 
practices in case the state admin- 
istrative body should find a per- 
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son or firm guilty of violating the 
fair practice act. The bond and 
license should be forfeited im- 
mediately for violations. 

“Your question No. 5—Do you 
favor revival of old NRA? 

“Our vote is ‘Ne.’ It is our be- 
lief that the old NRA in purpose 
was a good thing for the automo- 
bile dealers... Most of the objec- 
tions we hear were based on 
faulty and inadequate enforce- 
ment. In our opinion any law 
affecting the conduct of the retail 
automobile business cannot be 
handled by politicians of either 
our state or national governments. 
If we are to make the old NRA 
principles effective it must be 
done by the automobile dealers 
under an administration selected 
by themselves. It is our thought 
that no politician ever helped 
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anyone to and better 


business. 

“As little as we know about the 
automobile business we think that 
the above suggestions would go a 
long way toward overcoming the 
bad reputation the used car dealer 
and new car dealer and the retail 
salesmen have acquired in ‘horse 
trading’ instead of merchandising 
properly. We feel that no perma-. 
nent good can come of allowing 
politicians to regulate this busi- 
ness but we do believe that the 
automobile dealers themselves 
would be glad to set their own 
house in order if the proper 
machinery for doing so was pro- 
vided.” 


A reader 
says: 

“As per the enclosed answers 
we strongly favor some definite 
way of handling used cars should 
be put in effect. 

“We also very much favor a fed- 
eral law forbidding the changing 
of speedometers. Many dealers 
are turning them back to less 
than 50 per cent of the original 
miles on the car.” 
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Quality Dealer 


Plan Explained by Coyle 


DETROIT.—Recognizing that a 
strong, capable dealer body is the 
back bone of any factory sales or- 
ganization, Chevrolet has defi- 
nitely set itself to the task of 
eliminating any practices which 
might militate against the deal- 
ers’ interest. In the current edi- 
tion of Chevrolet News, M. E. 
Coyle, Chevrolet general manager, 
outlines the program which the 
sales department has outlined for 
itself for future operations. 


His statement in the Chevrolet 
News is as follows: 


“In carrying out the quality 
dealer program, the entire Chev- 
rolet sales department is pledged 
to three fundamental principles 
in which I heartily agree. The 
first principle is—we will not pack 
any territory with too many 
dealers. Get the right number of 
dealers and place them in the 
right locations, according to the 


true size of the market and our 
desired portion of it. 

“The second principle is—each 
dealer must be strong and cap- 
able enough to qualify as a 
quality dealer. Develop a sound 
program and then guide each 
dealer’s business so that maxi- 
mum capital, strong management 
and sales efficiency will result. 

“The third principle is—every 
Chevrolet franchise must yield a 
satisfactory return on the in- 
vested capital. If the dealer can- 
not qualify, make a profit and get 
the business, replace him for the 
good of all concerned, instead of 
adding another dealer. 

“In actual operation, the quality 
dealer program consists of two 
parts: Organization — enforcing 
the factory’s program to control 
the number of dealers, and oper- 
ation—maintaining the dealer re- 
quirements for profit, stability and 
sales leadership.” 
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Again Alemite 
Up Car Dealer 


in All Departments! 
MIL KRAUSE, of the Krause 


Here’s How Alemite Department Brought Lubrication Customers 


Before Alemite 


July, 1935... 


Aug., 1935 
Sept., 1935 
Oct., 1935 
Nov., 1935 
Dec., 1935 


Steps 
Sales 


Motor Company, Milwaukee, 


eens . 210 


No. of 


Customers After Alemite 


July, 1936 
Aug.. 1936 
Sept., 1936 
Oct., 1936 
Nov., 1936 
Dec., 1936 


No. of 
Customers 


gives Alemite Equipment and 
Alemite Lubricants full credit for 
more than doubling his lubrica- 
tion business within a year! Look 
at those figures! Think of the dol- 
lar volume they represent in lubri- 
cation sales alone! 

But Mr. Krause says this busi- 
ness boost was felt by all his other 
departments. Customers who sot 


into the habit of coming to his 
smart, modern, efficient Alemite 
Department found it convenient 
to sue him take care of all their 
other service requirements. AND, 
adds Mr. Krause, “Many car sales 
have resulted from this service.” 


These reports are typical of 
Alemite results everywhere! Yeu 


ALEMITE 


REG. U. S. PAT. OFF, 


WORLD’S LARGEST MANUFACTURERS OF 


® 


LUBRICATING PRODUCTS 


can step up sales in every depart- 
ment of your business by bringing 
your lubrication department up to 
the minute with Alemite Equip- 
mentand Alemite Lubricants. Cash 
in on the selling power of Alemite 
Triple-Safe Lubrication as now be- 
ing featured in national advertis- 
ing. It’s easy to pay for a complete 
Alemite Department, in a few 
months, out of extra earnings! Get 
in touch with your Alemite Dis- 
tributor NOW! 


ALEMITE 


A Division of Stewart-Warner Corp’n. 
1878 Diversey Parkway, Chicago 


Stewart-Warner-Alemite Corp’n. of Can., Ltd. 
Belleville, Ontario, Canada 


Enjoy Horace Heidt and his Alemite Brigadiers every Monday Evening, Columbia Coast-to-Coast Network. See local papers for time of broadcats. 
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WASHINGTON. — An agency 
under the Department of Labor 
may be created in a government 
effort to minimize the possibility 
of strikes, it is believed here. 


Based on the right of the gov- 
ernment to act in the public in- 
terest in the event of strikes, the 
agency would take the form of 
an appeal board to which either 
labor or management could come 
when disagreements between them 
arose. 

Under the proposed policy both 
labor and management would 
have the right to organize within 
a given industry, and labor would 
be bound not to strike until all 
other means of settling any con- 
troversy had been exhausted. A 
round-table conference between 
employer and employes would 
first be required. If the disagree- 
ment were not settled here, the 
conference would be moved before 
the proposed labor commission. 
After this step, if the disagree- 
ment continued, the commission 
would lay the facts of the situa- 
tion before the public. 

Since the public is the prime 
sufferer in strikes, it is believed 
that it is owed a part in the ef- 
fort to prevent them. If the pub- 
lic felt either labor or manage- 
ment to be wrong in a particular 
case, the force of public senti- 
ment might be sufficiently power- 
ful to prevent the collapse of ne- 
gotiations into a strike. 

Conferences on the subject have 
been held between government 
officials, dnd a study has been 
made of foreign labor legislation. 
It is felt here, however, that little 
can be done toward establishing 
the policy until the present su- 
preme court controversy is settled. 

Labor Mediator Edward J. Mc- 
Grady has expressed the opinion 
that the formulation of such a 
labor commission would be im- 


THOUSANDS 
SAY IT GIVES THEM 
BIGGEST VALUE... 


It's a bargain whatever 
way you look at it. A bar- 
gain in its room rates, 801 
splendid, modern rooms 
with every comfort and 
convenience, radio and 
private bath, from $3.50 
up. A bargain in its four 
fine restauranis serving 
delicious meals —none 
better in New York —at 
most modest prices. 


Lexington Features 
Every room with radio and bath. 
3 blocks from Grand Central. 
Near Radio City and smart 
shops. Garage in connection. 
Famous orchestras play nightly 
in the gay Silver Grill. 


HOTEL 


LEXINGTON 


48th STREET at LEXINGTON AVENUE, N. Y. 


Charles E. Rochester, Manager 
National Hotel Management 
Company, Inc. 

Ralph Hitz, President 
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U.S. May Establish Agency 
To Settle Labor Dis putes 


ency | possible in the face of recent su- 
preme court attitudes in regard to 
government intervention in in- 
dustry. 


“Scream” Roads 


May Warn of 


Danger Zones | 


MINNEAPOLIS. — A _ highway 
that would “scream” and warn 
drivers of dangers is_ possible, 
says Prof. E. W. Davis, superin- 
tendent of the University of Min- 
nesota’s mines experiment station. 

Experiments with iron blocks 
for paving surface have shown 
that by certain designs on each 


block, the car wheels will make} 


different sounds for each design. 

In this way it would be possible 
to construct the highway so that 
when driving safely on the road a 
driver would hear a comfortable 
“hum.” But the minute he got 
careless and was too close to one 
side, a “scream” would warn the 
driver to get back in the com- 
fortable zone. 

A two-mile iron road is being 
planned for St. Louis county near 
Eveleth. The village of Hibbing, 
the iron ore capital of the world, 
is expected to start paving its 
streets with iron blocks. 


Phila. Maintenance Clinic 


Shows Gains Over 1936 


PHILADELPHIA.—C. H. Bauer, 
managing director of the Automo- 
tive Maintenance Demonstration 
of Philadelphia, reports this 
year’s show, held Mar. 2 to 5, 
showed substantial gains in all 
branches over previous years, 
More floor space was utilized, 
more demonstrations shown and 
more buying was reported during 
the first two days than in the four 
last year. 

Nine sponsoring jobbers in the 
corporation and 13 additional job- 
bers co-operated in staging this 
year’s clinic. 


THIS TWIN-POST HOIST, used by Oldsmobile for inspection 
purposes, makes accessible every detail of the under-construction to 
inspectors who pass on the quality of newly manufactured cars. By 
means of the hoist a car may be lifted from front, rear, or both; and 
a more detailed inspection is held possible. 


Wisconsin May License 


All Car Delivery Steps 


MADISON. — Wisconsin motor 
vehicle statutes may be revised 
so as to license every step in the 
process of delivering automobiles 
to buyers, if the state assembly 
reacts favorably toward a bill 
introduced recently. 

Under terms of the measure 
automobile dealers, wholesalers, 
distributors, and manufacturers, 
would pay a $5 fee for every of- 
fice or branch. Salvage dealers 
would pay $25, plus $5 for lots 
not adjacent to main office. 

Salesmen and sales representa- 


tives, under the proposal, would | 


also be licensed, and pay a $2 
yearly fee. 

Finance company licenses 
would be levied according to vol- 
ume of business. Fifty dollars 
would be charged for the first 
$100,000; $60 for the next $500,000; 
$40 for the next; and $5 for each 
$100,000 over 1,000,000. 

The bill also would give the 
state banking commission power 
to regulate trade between manu- 
facturers, distributors, whole- 
salers, retail dealers, and sales 
finance companies. 


Nat. Truck Show, 
On Big Scale, 
Planned Nov. 6 


NEWARK, N. J.—Plans for the 
|1937 fourth annual national mo- 
tor truck show were discussed at 
|the regular meeting of the board 
of directors. The date of Nov. 6 
| to 12 was selected and the exhibit 
| will be held in the Newark Centre 
Market, Newark, N. J. 

The following directors were | 
present: John FF. Winchester, 
president; Messrs. S. E. Oplinger, 
A. L. Rice, G. B. Holman, George 
Kuhlman, George Scragg, James 
McArdle, Robert Jackson, Wm. 
Lueddeke jr., and counsel, August 
W. Heckman. 

The plans of the committee are 
to make this week a real “na- 
tional transportation week” and 
see if arrangements cannot be 
made to interest the government 
in putting on a display of modern- 
ized motor equipment as used in 
the field services of the armies, 
secure co-operation of the avia- 
tion companies manufacturing 
and operating airplane equipment, 





and present talks, discussions and 
meetings during the week by 
prominent engineers dealing with 
the various phases of motor truck 
transportation. 

Plans are also being made for 
holding of the annual banquet 
during the week of the show. The 
appointment of committees for 
this purpose will be made at the 
next meeting of the board of 
directors. 


Motor Rebuilding Laws 


Listed in MEMA Bulletin 


NEW YORK.—The Motor and 
Equipment Manufacturers Assn. 
has issued a bulletin listing the 
motor reconditioning laws and 
regulations of all states. 

Copies of the bulletin, No. 427, 
may be obtained by writing the 
association at 250 W. 57th, New 
York City. 


NEW PASSENGER CAR REGISTRATIONS 


Figures supplied by R. L. Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co., and Metropolitan New York area which are compiled by Sherlock & Arnold 


STATES 


Total, 14 States 
for February 


"37 
"36 | 
"37 
"36 


Arizona 


CHRYSLER GROUP 


3822| 
1847| 


64 


72 


1085 
431 
20 
13 


7601) 

4309) 
125 
121 


13337 
6899 
233 


223 





37 

"36 
37 
36 
37 
36 
37 
36 


Arkansas 


Connecticut 


Florida 


252 
277 
462 
189 
522 
344 
646 
509 


394 
428 
836 
300 
897 
505 
1092 
750 


21 
25 
51 
22 74 
80 249 
42 106 
56| 332 
36 188 


117 
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86 
"37 
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Missouri 

Nevada 

New Hampshire 

New Jersey 

Oklahoma 

Pennsylvania 

Virginia 

Washington 
Total, 30 States 


for February 
Total to Date 


228 
136 
1180 
698 
867 
435 
2428 
1661 
68 
67 
194 
87 
2885 
949 
788 
825 
6895 
2484 
843 
521 


17 66 
12 34 
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Sparks 


Chris 
Sinsabaugh 


(Continued from Page 1) 


Lewis high command has lost face 
—it hasn’t a leg to stand on. If it 
ever had it, it has lost public sym- 
pathy, which is a most valuable 
asset in a battle that involves | 
labor and industry. 


* * 


THAT THE worm will turn is 
illustrated in the case of Gov. 
Murphy, who apparently has 
found that tolerance in such a 
situation as exists now does not 
pay. Murphy refused to use force 
to get the sit-downers out of the 
GM plants, and he held to the 
same policy in the present strife, 
but now that the strikers have re- 
fused to evacuate on a court order 
and are flaunting the authority of 
state and city officials, the gov- 
ernor is insisting there must be 
law and order even if force must 
be used. What will be the outcome 
is problematical, but I look for 
next week to give us the answer. 
I cannot see how organized labor 
can withstand the voice of the 
people throughout the United 
States and refuse to evacuate and 
give arbitration a chance to see 
what it can do. 

* * * 


SO FAR as the Chrysler Corp. is 
concerned, it cannot be criticized 
for the stand it has taken. It isn’t 
a question of wages—nothing but 
a demand that UAW be recog- 
nized as the sole representative in 
collective bargaining. Chrysler has 
met every other possible contro- 
versial point, and I think it is 
broad-minded indeed in insisting 
that every employe be given a 
chance to air his grievances, if 
any, and not be forced to join a 
union in order to have his day in 
court. Summed up, the whole af- 
fair seems to me to be a publicity 
drive to recruit members for the 
UAW. 


* 





IF I AM RIGHT in predicting a 
short life for the present strike, 
dealers will not suffer greatly, for 
the production pace attained pre- 
vious to the shut-downs was so 


fast that the retailers, at the pres- 


ent writing, still have plenty of | 


new cars to sell. Once the assem- 


|bly lines start up again, produc- 


tion will be stepped up to the 
limit and the new stuff rushed to 
delivery points without delay. If 
there is a lull, dealers may take 
advantage of it by cleaning up 
their used car stocks, which would 
be a blessing in disguise. 
+ * +* 

CARL M. GREEN is credited 
by the author in his preface as 
being the man who suggested 
that C. B. Glasscock, of Laguna 
Beach, Calif., write “The Gasoline 
Age,” a book just put on the mar- 
ket by Bobbs-Merrill, of Indian- 
apolis and New York. Green, as 
old timers will remember, was the 
founder of the Green-Fulton-Cun- 
ningham advertising agency, 
which in Carl’s day had Dort, 
Saxon, Nash and other big ac- 
counts. Farther back, say about 
1900, he was doing baseball for 
the Chicago Daily News when I, 
too, was in that paper’s sporting 
department. Now Carl has retired 
and living in California, a neigh- 
bor of Author Glasscock, which 
possibly explains the latter’s in- 
spiration to write the romance of 
the automobile industry in about 
the same vein as Theodore Mac- 
Manus wrote “Men, Money and 
Motors.” Coached by Green, he 
must have known what it all was 
about even before he touched pen 
to paper, or tapped a typewriter 


key. 


* * 


OUT OF THE automobile in- 
dustry’s glacial period myself, 
perhaps I am in a position to pass 
judgment on “The Gasoline Age” 
and say without a twinge of con- 
seience that Glasscock has done 
an outstanding job with his inti- 
mate stories of those pioneers 
who have builded this big busi- 
ness of ours. Inasmuch as the 
sub-title is “The Story of the Men 
Who Made It,” he naturally deals 
mainly with such personalities as 
Duryea, Winton, Olds, Haynes, 


* 





LINED UP ALONGSIDE A 1904 Ford Model N, the 25,000,000th 
Ford is now on display in Ford Florida exposition, Miami, following 
a cross-country journey from Dearborn where it was recently run 
off the assembly line. Special license plates, each numbered 25,000,000, 


were mounted along the route. 


Ford, Chapin, Packard, Willys, 
Nash, Leland, Kettering, Chrysler, 
Durant, Briscoe, Joy, the Dodges, 
the Fishers, and Chalmers, but 
many other pioneers are brought 
in as background. 
* * + 

PLENTY OF NEW material has 
been dug up by Glasscock, stories 
which heretofore never have ap- 
peared in print, dug up by an au- 
thor who went to many Detroit 
fountain heads for his data. And 
with this data for his foundation 
he has written most interestingly 
the saga of the first two decades 
of the automobile industry. Inas- 
much as he mentions Automotive 
Daily News three times in the 
book, I am going to steal a bit of 
Glasscock’s thunder by rewriting 
for the column his story of how 
Charley Nash hired Walter Chrys- 
ler. ee 


CHRYSLER WAS THEN gen- 


eral manager of the Pittsburgh 
plant of American Locomotive, 
drawing $12,000 a year salary. 
Nash asked him to come to Flint 
and look over the Buick plant. 
He did and it took three days, 
whereupon President Nash says, 
“What do you think?” “Great,” 
says Chrysler. “Would you like to 
be works superintendent?” asks 
Nash. “Yes,” says Chrysler, “I 
would.” Whereupon Nash says, 
“What’s your salary in Pitts- 
burgh?” “Twelve thousand a 
year,” says Chrysler. 

“Oh, we couldn’t pay that,” says 
Nash. “This is the automobile 
business, not the railroad business. 
If it does what we expect it to do, 
we can pay that much, but not 
now. I’m sorry. We’d like to have 
you.” 

“How much can you pay?” asks 

‘Chrysler, and Nash says “Six thou- 


30 STATES FOR FEBRUARY, 1937-1936 


Complete cumulative figures will appear each week until all 48 states are shown. States previously shown include Delaware, Illinois, Louisiana, Minnesota, Montana, North Carolina 
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| 
sand.” Whereupon Chrysler says, 


“T’ll take it.” 

This was when Chrysler was 35 
years of age. The book says: “He 
was in no sense a pioneer. He had 
entered the automobile business 
when there were already more 
than 500,000 automobiles in oper- 
ation. It was too late for him to 
grow up with the industry.” But 
in two years, Glasscock writes, 
Chrysler’s shop management in- 
creased the Buick output from 45 
a day to 560. His salary had 
jumped from $6000 to $25,000. 
Nash as president and Chrysler 
as works manager made Buick 
the most profitable division of 
General Motors in that time. Nash 
was elevated to the presidency of 
General Motors. Chrysler became 
president of Buick and executive 
vice-president of General Motors. 


Chevrolet Dealers 
Effect Slash in 
Used Car Stocks 


DETROIT. — Chevrolet dealers 
are going into their major selling 
season in the best position in re- 
gard to used cars that they have 
enjoyed in many months, figures 
released by the company showed 
this week. 

A marked reduction has been 
made in the used car stocks on 
hand, as of the last reporting pe- 
riod, the figures revealed. This 
condition has been attributed to 
functioning of the company’s na- 
tional used car department, which 
has been in operation for over a 
year. 

At the same time, dealers are 
looking forward to an _ even 
greater reduction in used car 
stocks through operation of the 
new division of the sales depart- 
ment, which will devote itself ex- 
clusively to used car sales under 
the leadership of W. G. Lewellen 
and T. H. Keating, new assistant 
general sales managers in charge 
of used cars. 


The current reduction of the 
number of used cars now in deal- 
ers’ hands was accomplished de- 
spite the heavy volume of new 
car sales in 1936, officials pointed 
out, and in the face of the high 
volume of sales that followed the 
announcement of the 1937 models 
last November. 


A reduction of several thou- 
sand in used car stocks was ac- 
complished over January of last 
year, the figures showed, and an 
additional reduction of 30,000 was 
accomplished over February, 1936. 

“Our dealers are in an enviable 
position to move new cars this 
spring,” Keating declared, “and 
our used car organization has 
been set up in such a way as to 
give them every possible aid in 
maintaining that position through 
the balance of the year.” 


NICKELGRAM 
eS 


The operation of the various 
instruments, lighting generators, 
heaters, radiator shutters, cigar 
lighters, etc., on modern auto- 
mobiles, depend on thermostatic 
elements for their control. These 
elements are composed of two 
dissimilar metals and change 
their form or their length be- 
cause of the difference in ex- 
pansion of the two metals. In 
current practice, one of the two 
metals expands rapidly while the 
other has relatively small or 
negligible expansion. The latter 
is usually made of an alloy steel 
strip containing about 35% 
Nickel, one of the special alloys 

of this type being known 
THE as Invar. 


INTERNATIONAL 
NICKEL COMPANY 


INC, NEW YORK, N, ¥., 
Phi Pea ree bl 
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Price Averages 
Of Motor Shares 
Show Drop-Off 


By C. J. ALEXANDER 


NEW YORK.—Out of the sit- 
down strikes, which have brought 
such heavy losses both to em- 
ployers and workers in the auto- 
mobile industry, may come legis- 
lation fixing upon labor unions 
responsibility they now refuse to 
accept, according to growing feel- 
ing in financial quarters here. 

It also is the conviction of many 
that encouragement indirectly 
given the sit-down strikes in their 
early history in official quarters 
may prove to be most unfortu- 
nate for all concerned, including 
industry, labor and officialdom. 
The implications of illegal seiz- 
ure, followed by defiance of the 
courts, cannot be lightly dis- 
missed. Ordinary and legal strikes 
are not looked upon as threats 
to recovery, but the present situ- 
ation is far from ordinary. 

Chairman Eccles, of the Fed- 
eral Reserve, said earlier this 
week that what was most needed 
to curb rising prices and relieve 
unemployment was increased in- 
dustrial production. It is being 
pointed out that the only thing 
that is keeping the automobile in- 
dustry from production virtually 
at capacity is labor itself. Strikes 
are definitely inflationary at a 
time when Washington is anxious 
to prevent inflation of a disturb- 
ing type. 

It is ironical that the automobile 
industry, which for years has 
worked on the theory that wage 
increases did not necessarily mean 
upward revision of prices of the 
product produced, should at this 
time feel the pressure of infla- 
tionary strikes more severely than 
any other important industry. 

Although no serious selling in 
volume came into the automotive 
leaders in the week covered by 
the ADN stock price averages, the 
price trend was downward. Gen- 
eral Motors and Chrysler both 
lost ground and one of the few 
shares to advance over the week 
was Borg-Warner. 

In the tire and rubber group, 
however, talk of still further price 
advances in tires and other con- 
tributing factors maintained 
strength. Firestone and Goodrich 
held their own and Goodyear and 
U. S. Rubber went on into new 
high ground. 

The ADN stock price averages 


GM Stockholders 
Number 358,080 


NEW YORK.—The total num- 
ber of General Motors common 
and preferred stockholders for 
the first quarter of 1937 was 358,- 
080 compared with 342,384 for the 
fourth quarter of 1936 and with 
353,186 for the first quarter of 
1936. 

There were 337,620 holders of 
common stock and the balance 
of 20,460 represents holders of 
preferred stock. These figures 
compare with 322,155 common 
stockholders and 20,229 preferred 
for the fourth quarter of 1936. 


Autocar Profits 


ARDMORE, Pa.—Sales of the Au- 
tocar Co. for 1936 were $11,687,930, 
compared with $7,965,822 for the pre- 
vious year, an increase of 47 per 
cent according to President R. P. 
Page jr. Profit from operations be- 
fore taxes and depreciation was 
$639,587, compared with $127,779 for 
1935. The previous year had showed 
a loss of $164,812. 


Report Profit 
MUSKEGON, Mich.—Net profit for 
19386 of $184,953 after taxes and 
charges, and after preferred divi- 
dend requirements of $2 per share, 
is reported by the Muskegon Motor 
Specialties Co. 
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for March 17 compared as fol- 
lows with those of the preceding 
week and a year ago: 


Last This 
eek Change 
49.19 —1.66 


Year 

Ago 

44.79 

10 car-truck 
companies 

10 parts- 
accessories .... 

4 tire- 


—0.61 
rubbers -+0.94 
* Revised. 


Among the dividend declara- 
tions of the week was announce- 
ment of 50 cents on its capital 
stock by Briggs Manufacturing, 
payable Mar. 31. This was not spe- 
cified as a quarterly payment, the 
company probably intending to 
follow the practice of many oth- 
ers in paying during the year in 
accordance with earnings. 

Marlin-Rockwell declared 50 
cents, payable Apr. 1. Willys- 
Overland Motors, Inc., declared a 
regular quarterly of 15 cents on 
its 6 per cent preferred, payable 
Apr. 1. Thompson Products de- 
clared 40 cents on the common 
and a quarterly of $1.25 on its 
preferred, both payable Apr. 1. 
General Tire announced a quar- 
terly of $1.50, payable Mar. 31. 

Packard declared 15 cents, pay- 
able Apr. 17, and Noblitt-Sparks 
will pay 50 cents on Mar. 31. 


Litchfield Denies 
Labor Spy Charges 


WASHINGTON.—Paul S. Litch- 
field, president of the Goodyear 
Tire Co., this week denied charges 
of Senator Robert M. LaFollette, 
chairman of the senate’s labor spy 
investigation, that undercover 
agents have been used in Good- 
year’s Akron, O., plant. 


He testified that his company 
had contributed about $15,000 to 
the Akron Law and Order League 
when its employes were on strike 
last year. LaFollette had charged 
that the Akron Employers’ Assn. 
spent more than $21,000 on under- 
cover agents in 1936 and stationed 
agents in the Goodyear plant. 


50.38 —2.00 46.63 


40.00 43.66 


50.05 27.08 


Allis-Chalmers Gains 


WEST ALLIS, Wis—The Allis- 
Chalmers Mfg. Co. reports a 1936 
net of $4,014,000, against a pre- 
vious high of $4,330,000 in 1929. 





Last Minute Wall Street Wires 
From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


New York, Mar. 19, 3:00 P.M.—Stocks of automotive com- 
panies were quiet today as Wall Street continued to 
await settlement of labor difficulties in the industry. 
General Motors was the only stock in the group to be 


actively traded and it was fractionally higher. 


Price 


trends among other motors were mixed and changes 


slight. 


°36 Best Year Since 1929, 
White Motor Co. Reports 


on 625,000 shares outstanding and 


CLEVELAND.—The White Mo- 
tor Co. in 1936 had its most prof- 
itable year since 1929, while unit 
sales of White and Indiana trucks 
and buses surpassed any record 
established since 1926. The past 
year, which marked the first full 
fiscal period under the present 
management and also the first 
calendar year with the new 
volume production trucks also 
improved the company’s financial 
position. 

For the year ended Dec. 31, 1936, 
the company and its subsidiaries 
showed a net profit of $681,628 
after allowing $937,723 as charges 
for amortization and depreciation, 
besides other normal charges in- 
cluding federal taxes. The net 


profit is equivalent to $1.09 a share 


Republic Profit 

YOUNGSTOWN, O. — Republic 
Steel Corp. and its subsidiaries had 
a net profit in 1936 of $9, 586,922, 
compared with $4, _ 735 in 1935, it 
is announced. T. Girdler, presi- 
dent and chairman po the board com- 
mented: “The improvement program 
started in 1936, including the new 
continuous strip mill under con- 
struction at Cleveland, will repre- 
sent an outlay of $30,000,000. The 
tin plate mill being built adjacent 
to the corporations sheet mill at 
Niles, O., will be in full operation 
within the next month.” 


compares with a total net loss of 
$2,911,736 incurred in the preced- 
ing year. Net sales for 1936 
amounted to $28,769,875, an in- 
crease of 44 per cent over the 
$19,907,859 produced in 1935. Unit 
sales increased by 83 per cent be- 
tween the two years, with the lat- 
ter period sending out a total of 
11,495 trucks. 


Net working capital amounted 
to $13,211,951 on Dec. 31, of which 
$2,187,436 was held as cash. This 
was a gain of $1,580,207 over the 
preceding year in tdtal working 
capital and an increase of $430,- 
235 in the cash item alone. At the 
same time, the report discloses 
that bank loans of $1,000,000, 
which the company had at the 
middle of the year, have been paid 
off completely and that the com- 
pany now has only its normal 
current indebtedness. 


Mullins Dividends 


SALEM, O.—The Mullins Mfg. 
Corp., makers of automotive parts 
and accessories, this week reported 
a 1936 net profit of $525,000, equal 
after dividends on preferred stock 
to $1.96 a share on combined class 
A and B common stocks, against 
$423,781 in 1935, or $1.41 a share on 
combined stocks in 1935. 


AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, FRIDAY, MARCH 19, 1937 
(Furnished by Wm. C. Roney Company, Union Guardian Building, Detroit) 
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Street Sees Legislation Fixing Union Responsibility 


Second Quarter 
Dividend Paid By 
Willys - Overland 


TOLEDO. — Willys - Overland 
Motors, Inc. has declared its 
second regular quarterly dividend, 
at 6 per cent, on 320,799 issued 
and outstanding shares of $10 
par value cumulative, convertible 
preferred stock. This dividend is 
payable on Apr. 1 to preferred 
stock holders of record Mar. 20, 

Willys-Overland Motors, Inc., 
started operations Oct. 9, 1936, 
with an authorized capital con- 
sisting of 350,000 shares of cumu- 
lative, convertible preferred stock, 
par value $10, the convertible fea- 
ture extending to Dec. 31, 1938, 
on the basis of two shares of 
common stock for each share of 
preferred; and 2,850,000 shares of 
common stock of a par value of 
$1 per share. 

Assets at the time the reorgani- 
zation was completed and ap- 
proved, were $14,801,336.99 divided 
as follows: cash $3,325,000; fixed 
assets including land, buildings 
and equipment, $9,955,857.86 and 
other assets including non-pro- 
ductive supplies and service parts, 
and investments in subsidiary 
companies, Willys Export Corp., 
Willys-Overland Pacific Co. and 
the Willys-Overland Parts Corp., 
$1,445,479.13. 


Hudson Earnings 
Expected to Top 
3 Million for 1936 


DETROIT.—Net earnings of 
the Hudson Motor Car Co. in 
1936 are expected to exceed $3,- 
000,000 after all charges, includ- 
ing depreciation, interest and all 
taxes, as compared with $584,749 
in 1935, according to A. EB. Barit, 
president. The annual _ report 
will be available within a few 
days, he said. 

Preliminary figures indicated 
that at the close of 1936 total 
of cash and government securi- 
ties exceeded $12,000,000 after re- 
ducing funded debt by $1,250,000. 
Net working capital at the close 
of 1936 will be more than $12,000,- 
000, an increase of over $2,225,000, 
as compared with the close of 
1935. These figures are subject 
to final audit and adjustment. 


Pittsburgh Glass 
Net Profit Up 


PITTSBURGH.—A net profit 
for 1936 of $15,321,834 after depre- 
ciation, depletion, and all taxes, 
was shown in the annual financial 
statement of the Pittsburgh Plate 
Glass Co. 

The profit was equal to $7.15 a 
share on 2,142,443 shares of $25 
par capital stock, excluding treas- 
ury shares. 

In 1935, the company reported a 
net profit of $11,398,739, or $5.32 
each on 2,142,353 shares then out- 
standing. 


Loss Reported 


MUSKEGON, Mich.— The Conti- 
nental Motors Corp. reports for the 
first quarter ended Jan. 31, 1937, a 
net loss of $36,414 after develop- 
mental expenses of $15,756 and de- 
preciation. This compares with a net 


loss in the first quarter of the 
preceding year of $48,003. For Janu- 
ary alone, the company had a net 
profit of $9,460. 


Dividend Declared 


JACKSON, Mich.—The Reynolds 
See Co. has declared a dividend 
25 cents a share on common st 
pavelie Mar. 29 to stock of reco 

ar. 15. 
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Labor Difficulty is Spreading to Dealers in Mich. 


Some Demands in Line 


With Retailers’ 


Interests 


(Continued from Page 1) 


ing would be barred; part-time 
salesmen banished; mass selling 
ended and many other rules of 
ethics adopted which would be 
beneficial to dealers and salesmen 
alike. For this reason it seems 
that a full discussion of present 
difficulties may result in an ami- 
cable and beneficial settlement. 
Demands made by the union are 
understood to be as follows: 
1 “In our opinion the practice 
of having part-time salesmen 
should be discontinued. At pres- 
ent a few influential automobile 
retailers of Wayne county are 
given the privilege in some of the 
automobile factories of selling 
cars to the workmen and others 
are not. The dealers who have 
preference are paying factory ex- 
ecutives commissions on the sales 
of cars to workmen whom they 
employ. Thousands of cars are 
sold annually in Wayne county 
in the above manner and many 
salesmen who are devoting their 
entire time to selling the factory’s 
product are not given an oppor- 
tunity to bid for the business 
mentioned. 


Closing Is Asked 

¢ “Salesmen employed in selling 

automobiles for a particular 
company should not be permitted 
to take his prospects to a com- 
petitor (representing the same 
manufacturer or a different one) 
to secure a higher used car allow- 
ance, or for any reason whatso- 
ever. Dealers accepting business 
of this kind should be outlawed 
in some manner and the sales- 
men violating the rule should be 
discharge 
3 “Sunday closing should be en- 

forced and soliciting of sales 
on Sunday stopped. Men who do 
an honest week’s work, which in- 
cludes much night work, should 
have one day a week for rest and 
recreation. 
4, “Some standard of _ ethics 

among dealers representing 
the same manufacturer and sell- 
ing the same product should be 
set up. Under existing conditions, 
especially in metropolitan dis- 
tricts, a salesman is unable to 
hold his former customers “there- 
by getting the benefit of repeat 
business” regardless of his sales 
ability or the effort he makes to 
please customers. A small over- 
allowance on the part of another 
dealer selling the same make of 
car very frequently results in a 
loss of weeks, and at times 
months of hard work to the sales- 
man who created the business, 
and to the firm a profit to which 
they are entitled. 


‘Mass Selling’ Hit 
o 


“The practice of ‘mass-sell- 
ing’ should be discouraged. 
At certain seasons of the year a 
few dealers operating in Wayne 
county employ as many as 150 or 
more salesmen—taking into their 
organization everyone and any- 
one, regardless of previous experi- 
ence or habits. The permanent 
and better class of salesmen who 
ordinarily secure profitable busi- 
ness are thus compelled to divide 
the ‘floor prospects’ with inex- 
perienced men who lose a large 
percentage of sales which better 
trained men could and would save. 
These inexperienced salesmen are 
unquestionably responsible to a 
great degree for the public habit 
of ‘shopping.’ 
6 “In order to raise the ethical 
standards of the automobile 
retail industry, the United Auto- 
mobile Salesmen of America re- 
spectfully request the co-operation 
of the retail dealers of Michigan 
in the passage of a law in this 
State to license automobile deal- 
ers, automobile salesmen and 
sales finance companies—the law 
to be drawn along the lines of the 
Wisconsin law, passed for the 
same purpose. A careful investi- 
gation of the effect of the Wiscon- 





sin law has revealed that it has 
stopped the practice of ‘packing’ 
finance charges, minimized boot- 
legging and has had a beneficial 
effect generally on the practices 
of automobile dealers and sales- 
men. 
a “The automobile retail sales- 

men of Wayne county will 
appreciate the co-operation of the 
retail dealers in taking steps to 
inaugurate a central appraisal bu- 
reau for the appraisal of used 
cars. These bureaus could be 
operated by the dealers repre- 
senting the same manufacturer 
having multiple dealer ‘set-ups,’ 
and who are suffering as a result 
of keen competition with their 
own product. 

“The practice of house deals 

has been abused in Wayne 
county to the extent of becoming 
in some institutions a racket, and 
as a policy, should be abandoned. 
The salesmen who give up their 
time to floor work should have 
the benefit of any sales or pros- 
pects that develop on the day they 
devote to serving the prospects 
that come to the salesroom. 

“In making the above recom- 
mendations the undersigned com- 
mittee wish to emphasize the fact 
that they believe the automobile 
retail salesmen and their employ- 
ers can work out mutual prob- 
lems, the results of which will be 
advantageous to all concerned, 
without outside interference or 
dictation, and that it is also to the 
interest of all concerned that the 
spirit of co-operation by both deal- 
ers and salesmen be exercised to 
this end.”—James- Fagan and 
Harry Bradley, committee. 


Nation’s Labor 
Jig-Saw Gives 
Capitol Jitters 


(Continued from Page 1) 


of John L. Lewis’ committee for 
Industrial Organization. 

A climax was reached when 
even stalwart supporters of the 
administration in the _ senate 
branded developments as paving 
the way for a communistic dicta- 
torship and the democratic leader, 
Senator Joseph T. Robinson, of 
Arkansas, confessed the inability 
“of congress or other federal au- 
thority” to meet the situation 
that admittedly is packed with 
dynamite. 

This impotency was also con- 
fessed by the absence of any 
move here to curb the increasing 
tyranny of the sit-downers at De- 
troit or elsewhere. It is under- 
stood Gov. Frank Murphy, of 
Michigan, conferred with Secre- 
tary of Labor Frances Perkins by 
telephone but she has been ab- 
sent in New England and her of- 
fice apparently did nothing. It 
was content, it seems, to allow 
Murphy to try and solve the prob- 
lem as best he could. 

The capitol was first jarred into 
recognition of how serious con- 
ditions have become when the 
usually reticent chairman of the 
powerful Federal Reserve Board, 
Marriner S. Eccles, broke a long 
silence. When he did so he de- 
clared in measured and thought- 
ful phrases that the danger con- 
fronting the nation lies primarily 
in “monopolistic” labor practices 
and unwarranted price increases. 
Increased production is the only 


safeguard against inflation, Eccles. 


warned, and he cautioned against 
“artificial” restraints upon pro- 
duction. This was interpreted as 
meaning the reserve board recog- 
nizes the menace of unbridled la- 
bor demands. This belief was in- 
creased when he listed as among 
the leading invitations to inflation 
wuge increases and working hour 
reductions “when they limit or 
actually reduce production.” This 


was Tae aan to refer particularly to 
the automotive industry in which 
strikes have so seriously slashed 
output. 

Washington next was amazed 
by the candor with which admin- 
istration senators assaulted gov- 
ernment inactivity. They were 
Senators William H. King, of Utah 
and J. Hamilton Lewis, of Illinois, 
who were joined in their attack 
by Senator Hiram Johnson, Cali- 
fornia progressive republican. 
Lewis flatly asked intervention by 
President Roosevelt. : 

“The time has come,” exclaimed 
Lewis, “when our honorable 
President would be justified upon 
any action taken by this honor- 
able body to behold the situation 
in its right, not from the stand- 
point of the constitution or the 
line of demarcation between the 
federal government and the states, 
but because the right of peace, the 
security of honest property, the 
preservation of the federal gov- 
ernment call at times for action 
on the part of men of will and 
conscience, necessary in the ful- 
fillment of their duty to man- 
kind.” 

Said Senator Johnson: 

“The most ominous thing in our 
national economic life today is 
the sit-down strike. It is bad for 
the government and in the long 
run is worse for labor. If the sit- 
down strike is carried on with the 
connivance or sympathy of the 
public authorities, then the warn- 
ing signals are out, and down that 
road lurks dictatorship.” 


Anti - Dumping 
Bill Is OK’d by 
Conn. Dealers 


(Continued from Page 17) 
cations, President Harry M. 
Sloate, Hartford Chevrolet dealer, 
said in opening discussion on the 
used car importation bill, provi- 
sions of which he explained. The 
measure, he said, will accomplish 
two objectives: Protect buyers of 
used cars from loss in case a car 
proves to have been stolen or a 
patched-up wreck, and halt the 
“terrible influx” of out-of-state 
cars which now threatens to 
swamp the state market. 

James R. Cochrane, Bridgeport 
Chevrolet dealer, cited the dump- 
ing of used Baltimore and Wash- 
ington taxicabs in the New York 
area as an example of the situa- 
tions which the measure is de- 
signed to correct. The New York 
market is “loaded,” he said, add- 
ing that Connecticut should not 
become a dumping ground for 
surplus stocks of other states. 





In This 


Corner 


(Continued from Page 4) 


plete survey to be made “on Oct. 
15 of this year.” 

The budget included an appro- 
priation for highway construction 
in Ontario this year of $14,587,350. 
It revealed a surplus of $7,300,000. 


The saving to the 80,000 truck 
and trailer operations of the prov- 
ince resulting from the decrease 
in license fees will amount to 
approximately $1,000,000 per an- 
num. 

Premier Hepburn did not mince 
words with regard to sit-down 
strikes. “We are not going to 
tolerate them,” he said, “and I 
point it out to those people now 
in this country—professional agi- 
tators from the United States— 
to agitate and foment unrest in 
our industrial areas. And for the 
benefit of our own workers, let 
me add that these of whom I 
complain are paid officials and 
vbtain their salaries from fees 
levied against the very workmen 
whom they are supposed to pro- 
tect.” 


‘The Premier made it clear the 
primary responsibility for the 
prevention and suppression of 
sit-down strikes in the munici- 
palities in which they occur. He 
added, however, that if any 
municipality “after an honest en- 
deavor to cope with the situa- 
tion” is unable to do so and ap- 
peals to the government, “I im- 
mediately will support it with the 
full strength of the provincial 
police if necessary and all other 
resources at the government’s dis- 


Parking Problem Solved 


Drive up, hitch your car to - 
ing post which then automatically 
in the hitching chain, and 
clocks up five cents an hour every 
hour continuously until you return 
and release car by depositing in the 
hitching post the coin charge which 
is indicated on clock dial. 
Safe car. No worry about 
tickets. No police supervision re- 
quired 


It Locks and Clocks 


Manufacturer wanted to take up 
production of this new invention by 
inventor holding twenty o pat- 
ents. Ample capital necessary. 

Proposition for finance com- 
pany to lease large quantities of 


a to cities and parking lots. 
ca will consider 


royalty 
basis, or outright sale of patent, or 
lease or sale of state rights to selling 
organizations. 


EDWIN HOPKINS 
255 West 43rd Street 
YORK CITY, N. Y. 


(The text of this measure was |~- 


printed in ADN of Feb. 20, 1937). 

All the bills were voted on by 
means of printed ballots, and a 
committee of tellers was named 
at the close of the day to tabu- 
late the results. Frederick G. 
Loehmann, Waterbury Chevrolet 
dealer and chairman of the leg- 
islative committee, presided 
throughout the greater part of 
both sessions. Each bill was ex- 
plained by an assigned speaker, 
the list including Kendall Pierce, 
association attorney; Carl R. 
Lane, association manager; Carl 
E. Thorngran, Hartford repair- 
man; Schiott and President 
Sloate. 


6,273 Mar. Sales 
Set New Period 
High for Olds 


LANSING.—Setting a new all- 
time high record for the first 10 
days of March, Oldsmobile deal- 
ers sold 6,273 new cars at retail. 

This figure topped by more 
than 24 per cent last year’s sales 
of 5,032 cars during the same 


period. 





posal, I am right behind any re- 
form as long as it is brought 
about by orderly, constructive 
methods, but I will not tolerate 
a sit-down strike in this province, 
“In the first place it is nothing 
but a legal trespass. In the second 
place it is against law and order. 
When I became Prime Minister 
one of the first oaths of office I 
took was to administer law and 
order. I am determined to do it 
if I have to enlist the whole 
weight in my administration to 
do so.”—W. B. Hastings, editor, 
Canadian Motorist, Toronto. 


For Sale! 


Experienced automobile 
writer. Can be used success- 
fully in any branch of the 
automotive industry includ- 
ing advertising agencies, 


Young, single, ambitious and 
creative. Name your own 
price. 

Write or Wire 


Arthur G. Patterson 
P. O. Box 253, Duluth, Minn. 


Promotion Man 


The Packard Motor 
Car Co. of Chicago is 
looking for a man 
between thirty and 
forty years of age, 
capable of holding 
sales meetings, train- 
ing salesmen, and de- 
veloping sound sales 
promotional plans. 
Reply by letter only, 
giving age, experi- 
ence, nationality and 
salary desired. Ad- 
dress application to 
D. S. Elrod, 2357 S. 
Michigan Avenue, 
Chicago, Ill. 


@ ARE YOU CAPABLE? 


Can you assume complete charge of all divisions of a 
manufacturing plant? Can you direct engineering, pur- 
chasing, designing, production, costs, distribution and 


merchandising? 


Do you have experience in most of above lines and 
sufficient good business sense to handle the balance? 

Are you ambitious, hard working and willing to base 
art of your compensation on profits of company— 


DIRECTED BY YOU? 


Do you want to become connected with a small com- 
pany that has tremendous possibilities for a great future 


in the Automotive Industry? 


Are you willing to come in and work with the present 
chief executive—based upon your assuming that position 
when you have proved your worth? 

This plant is connected with the automotive industry, 
and your experience and heart must be in the automotive 


field. 


Your reply will be treated highly confidential. Apply 
Box 115, 527 New Center Bldg. 
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Bearing in mind the fact that with three 
seasons’ use, with hundreds of thousands of 
owners putting Finger-Tip Gear Control to 
steady, day-after-day service, no structural 
or functional weaknesses have developed, 
don't you agree that your next car should 
have it? Details gladly ... and promptly... 
no obligations. 


BENDIX PRODUCTS CORPORATION 


».4,. Subsidiary of Bendix Aviation Corporation 


401 Beridix Drive! South Bend, Indiana 





errs? 


Bendix Finger-Tip Gear Control removes 
at least 90 per cent of the muscular and 
mental effort of gear shifting . . . makes 


driving safer as well as easier. 


Bendix Finger-Tip Gear Control clears 
the clutter from the driving compartment. 
Three ride abreast with full legroom. The 


driver is unhampered. 


93% of all the thousands of Hudson and 
Terraplane owners interviewed declare 
they'll buy another car with Finger-Tip 


control! 


BENDIX 


FINGER-TIP 
GEAR CONTROL 
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